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Everyone wants Constant Potential Charging because it in- 
sures the best possible telephone operation and because it charges 
the storage batteries under conditions favorable to maximum life. 

The chart shows how the Raytheon RectiChargeR meets 
every telephone requirement for Constant Potential DC under all 
| operating conditions. 


1. NO LOAD 

2. VARIABLE LOAD 

3. OVERLOAD 

4. VARYING AC LINE VOLTAGE 
5. AC INTERRUPTION 









All of this is accomplished without moving parts and makes 
the RectiChargeR ideal for unattended operation. 

We will be very glad to send you further information or 
answer any specific questions that you may want to ask. 
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“MODERN EQUIPMENT 
NOW WOULD MEAN 
MORE SUBSCRIBERS 
AND MORE REVENUE” 
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VV y 4 THE STROMBERG - CARLSON 
NO. 106 NON-MULTIPLE SWITCHBOARD 
1O BRING MORE SUBSCRIBERS AND 
MORE REVENUE TO THE EXCHANGE 
OF 400 LINES OR LESS. PP  } 


aT eo w? ot of 


from coast to coast, the story is the same — more people 
working — more people making higher wages. Translated 
into telephone terms, this means there are more people 
who have the money to subscribe for a telephone. 


The exchange of 400 lines or less, equipped with a Strom- 
berg-Carlson No. 106 Non-Multiple Switchboard, renders 
aservice which makes it easier to obtain these new subscribers. 


Either one or two positions can be installed, with an ultimate capac- 
ity of 400 central energy local lines and 96 toll or rural lines in two 
positions. 


The cord circuits are universal, operating equally well with central 
energy or magneto lines. Non-ring-through and reverting ringing 
tone are features. 

This switchboard offers central energy service at a price comparing 
favorably with that of a good magneto board and with no additional 
maintenance problems. 


Stromberg-Carlson engineers gladly will send you complete descrip- 
live matter showing how the No. 106 Non-Multiple Switchboard will 
build business for the exchange of 400 lines or less. 


STROMBERG -CARLSON TELEPHONE MANUFACTURING COMPANY 
factory and General Offices: 100 Carlson Road, Rochester, N. Y., U. S. A. 
Branch Offices: Chicago Kansas City San Francisco Toronto 





AKERS OF VOICE TRANSMISSION AND VOICE RECEPTION APPARATUS FOR FORTY-SIX YEARS 
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an advertisement of the KELLOGG SW ITCH D SUP 


KELLOGG IDEAS. 





Now You Can Standardize on the 
Non-Positional Transmitter 
for All Types of Phones 


These one-piece molded Bakelite trans- | 


mitter front and mouthpiece units were 
developed that telephone men could 
standardize on one transmitter to fit all 


types of Kellogg wall sets, desk stands and 


GGe 


(Above) Type 121, (Below) Type 117 


So 


ee 


The same units also fit all 


Masterphones. 
Western Electric wall sets and desk 
stands. A special back plate can be used 
to adapt these transmitters to other makes. 
Available in two styles, giving a choice of 
large or small mouthpiece openings. Both 
come equipped with the famous Non-Posi- 
tional transmitter. 


The public, recogniz- 
ing the convenience of 
portable radios, fans, 


Subscribers Rent 
etc., now wants port- 
able telephones. These 


Telephone Outlets 
outlets and plugs are 
ideal for the purpose. They bring 25c to 


50c per month per outlet and one or more 
Combination portable Masterphones can 


eige be easily sold at 


the regular 
sion rate. Available 
. in the flush- and sur- 
| face-mounting types 
| for 2 or 

, tors. Flush type fits 
standard electric sted box. Plug prongs 

are polarized and non-reversible. 


exten- | 


4 conduc- | 


RUBBER PLUG CUSHIONS 


MAKE CORDS LAST LONGER © 


These rubber ied cushions protect the 
plug seat from the impact of the plug and 
also prevent 
rough and sharp 
edges from de- 
veloping on the 
plug base. Thus 
the cords are 
protected from 
wear and _ will 
not have to be 
cut back as often 
as before. These 
cushions also serve to eliminate the noise 
of falling plugs. They are easily put on 
with the aid of a cone-shaped tool (shown 
in top picture), which is removed when 
the cushion is in place. 








More Popular Every Day 


Although these Kellogg Koiled Kords 
are a comparatively new development 
they already have earned a reputation 
as the finest retractable instrument 
cord on the market. They make a big 
hit with subscribers because they pro- 
vide a new comfort and convenience 
when using the phone. They are prac- 
tical and save instrument breakage. 
Write for new bulletin 737. 




















Many Uses For Thhter- 


Kellogg inter Comm Sy stems furnig 
simple, flexible arrangement that del 
excellent service for small busine 
schools, hospitals, libraries, apart 
residences, etc. They come in two 
}one for any number of phones up i 
|and the other having a capacity up 
stations. 
| This system is intended for use 
trunks to common battery manual 
| changes but can also be furnished tof 
|into dial or magneto main excha 
| Each local station has only two piece 
|equipment: a wall or desk set anda 
box equipped with a buzzer. 

The system is of the selective talk 
selective ringing type, thereby assu 
complete flexibility and ready adaptat 
to any of the users’ requirements, 
number of conversations that can be¢ 
ried on at one time with this system 
limited only by the number of paits}ishing 
telephones. Additional stations can hy mer 
added from time to time as needed uphe ring 
the ultimate capacity. ikes th 

No attendant is required on station4l is n 
station Inter-Comm calls or on trunk dich co 
nections to the main exchange. The pafemain 


First Modern Key Box With IXTEN 


Beautiful, Ploesing (10 


Small size and pleasing, modern des 
combine to make this attractive Key! 
an ideal installation for any location. ] 
case of molded Bake- — 
lite will retain its rich 
black lustre perma- 
nently. This Key Box 
can be mounted in 
any position—flat, up- 
right, or on its side. 
It comes in two mod- 
|els—one for switch- 
ing a telephone to 
‘either of two lines 
jand the other for 
| switching a telephone J € rug 
'to either of three lines. Bulletin 219 Bi cle, 
scribes how all the equipment is mouliher gj 
in the housing for easy accessibility. §h or 
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TCHBoip SUPPLY COMPANY 
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ments. 

> can beg 

is system 

of paitstshing to call another Inter-Comm ste | 

ions can}m merely presses the key which causes | 

needed upfe ringing of the desired phone and| 
ukes the connection. An outgoing trunk | 

n stationgl is made by pressing a key button | 

mn trunk mich connects the calling party direct to 

». The pafemain exchange. Write for Bul. 207-A. 





With HTENSION BELLS USEFUL IN 
ng DeWCTORIES, WAREHOUSES, ETC. 


These extension 
bells are especially 
useful for taxi-stands, 
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- coal yards, lumber 
yards, police and fire 
| alarms, railroad! 
yards, power houses, 
oil fields, mines, quar- 
Popular 65 Type ries, docks, garages, 
, Loud- -ringing . structi - 
herproof Beli, Construction camps, 
army camps, etc., 







ies are necessary. 
Y under any climatic condition, and | 
years of maintenance-free service. 







letin 219 
t is moun 
sibility. 


d clear ring. 






h or without condensers. 








loud-ringing and weather resisting | | cabinets, etc. 
They operate per- | neto, 




















Installers sometimes find it difficult to 
satisfy subscribers who demand installa- 
tions which are difficult to make with the 
usual desk or wall sets. Now the in- 
staller’s task is simplified because these 


Side-Mounting Masterphones were de- 
signed especially for that job. They are| 
small, compact and fit anywhere and 
everywhere. They have a_ universal 


bracket which provides over 52 different 
mounting arrangements so that the sub- 
scriber can have his telephone exactly 


where it will be of the greatest conven- | 


ience to him. 
These phones mount equally well on the 


right or left side of a desk, clear over- | 


table tops, moldings, extended 
paneled walls, fit recessed 
They are available for mag- 
common battery manual and dial 
service as complete talking sets, or, as 
complete talking and ringing sets when 


hanging 
| shelves, 


tugged six-inch steel gongs produce a| used with desk set boxes or extension bells. 
They can he had with| Also available with built-in switching key 
ler straight line or harmonic ringers, |for Inter-Comm. 


Bulletin 722 gives all 
details. 
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Chicago. December | 3, 


PHONE MEN 


EASY TO INSTALL SIDE- 
MOUNTING MASTERPHONES. 


|More Efficient cient Methods, Better 
Products Are Result of 
Close Cooperation 





That Kellogg has pioneered more tele- 
phone and switchboard developments 
|than any other manufacturer is a gener- 
| ally accepted fact. That the telephone 
| men themselves have been the inspiration 
|for many of these developments, how- 
|ever, may not be quite so well known. 
| Many important improvements have 
resulted from general discussions. Some- 
| times an exchange manager would say to 
|his Kellogg representative, “I wonder 
why someone doesn’t invent a better way 
| to perform this operation”; or, “Several 
| of my subscribers seem to have problems 
| that the available apparatus won’t solve.” 
| That’s the clue! It has often been the 
| starting point for a major development by 
the Kellogg research laboratory and engi- 
neering department. But first the cus- 
| tomer’s problems are thoroughly studied 
| SO that each new product and each new 
| improvement is made from the operating 
man’s viewpoint. 

The products shown here are a few ex- 
amples of Kellogg’s understanding and 
appreciation of a need—of months and 
sometimes even years spent in making 
something to answer that need and to en- 
able the telephone man to operate more 
profitably and more economically. 

Take these little rubber plug cushions, 





for example. They cost less than a half 
cent a piece. Yet, Kellogg investigated 
all types of rubber and rubber com- 


pounds before concluding the design of 
these little money savers. Their purpose 
is to extend the life of switchboard cords, 
plugs and plug seats. 

Side-Mounting Masterphones were de- 
|veloped so that installers could locate 
telephones where subscribers want them 
and where space will not permit the use 
of a regular wall phone. 

Bakelite transmitter front and mouth- 
piece combinations now make it possible 
to standardize on the famous Master- 
phone NON - POSITIONAL transmitter 
for all types of telephones. 

Thus, Kellogg’s policy of constantly 
seeking better ways of doing things bene- 
fits the entire industry and adds to the 
value of your telephone service. 
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Cat. No. 6RC96D4 Copper-Oxide Battery 
Charger for Telephone Service 


All over the country General Electric 
Copper-Oxide Battery Chargers are keep- 
ing telephone common battery systems in 
tip-top operating shape. 

Fully automatic control with automatic 
temperature compensation protects batteries 
against under- or over-charging. This main- 
tains the batteries at highest efficiency and 


provides longer battery life. 


G-E 


i i about the 
For more information os 


ide Chargers. 
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The Pride of (J 
Craftsmanship 


Back of every Calculagraph there is more 
than mere routine “good workmanship.” The 
pride, as well as the skill, of many vet- 
eran Calculagraph makers goes into each 
instrument. 


And therein lies the secret of the reputation 
of the Caleulagraph—the skill of the crafts- 
men is reflected in its accuracy and long life. 


Down the line, right to the assembling 
room, there isn’t a man but who realizes that 
in allowing nothing slipshod to pass through 
his hands, he is carrying out the tradition of 
this institution. 


It is this loyalty to high ideals that assures 
the utmost accuracy and 
durability in the Cal- 


culagraph. 


Made in three models 
that give an immediate, 
permanent and accurate 
record of every toll 


message. 


Write for information. 


CALCULAGRAPH CO. 


310 SUSSEX STREET HARRISON, N. J. 


CALCULAGRAPH 


Accurate Toll Timing 
to the Second! 


TELEPHONY 
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How close 2" observer are yon» 


You probably handle nickels every Perhaps you handle a Bell telephone 
day. Ever notice the wording on them? every day. What words appear on it? 














When you look at your Bell telephone you'll see 


(among other words): 











The Western Electric name has been on telephones for 
60 years, a sy mbol of quality in craftsmanship. 
It’s the name behind the whole vast network of Be)l 


This Western Electric worker is measuring 
a molding die used in making the telephone 
“hand set.” Its size must not vary from the 
standard more than 5/10,000 of an inch— 
about one-fifth the thickness of this paper. 


System equipment that helps unite the nation. 
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FLOTE IN STEEL-GLASS 
PH ILCO BATTERIES 
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... backed by a 
HALF-CENTURY OF 
RESEARCH and DEVELOPMENT 


Built to the highest standards of quality, Philco Batteries today are 
the result of fifty years of achievement by top-flight Philco engineers. 
The superiority of Philco’s exclusive features has made Philco 
Batteries a leader in the field. Telephone exchanges throughout the 
world are saving with Philco Batteries . . . on operating costs, lower 
maintenance and long-life, trouble-free service . . . because in 
Philco Batteries there are NO LOW CELLS! Only Philco gives you 
Floté in Steel-Glass Batteries! Let them save for you! 


The new Philco plant, with over 3 times the 
Jormer production facilities. 


PHILCO 


Storage Battery Division 
Trenton, New Jersey 


All Out for Repairs- 
Save TIME — Save 
MONEY = Do the Job 


om 
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NEW PRIORITY PLAN FOR MANUFAC- 
TURERS . 


When, in 
repairing the 
lines, old style 
joints must be cut out 
and new splices made, the 
easiest, quickest and most 
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TELEPHONE TRAFFIC JUMPS 
At Outbreak of Jap War 


ELEPHONE employes every- 
T wnere were quietly handling the 

usual low Sunday traffic load on 
December 7 when the world was 
electrified by the news that Japan 
had attacked the Hawaiian Islands 
in a surprising and_ treacherous 
move. This news instantly threw an 
unprecedented burden, for such a 
short period of time, upon the rela- 
tively small operating forces on duty 
and turned many exchanges—par- 
ticularly in the larger American 
cities on the ocean fronts—into bee- 
hives, figuratively speaking. An 
above-normal volume of traffic con- 
tinued after hostilities first began in 
the Pacific. 

Long distance telephone traffic, 
handled by the Long Lines Depart- 
ment of the American Telephone & 
Telegraph Co., continued far above 
normal volume Monday, December 8. 
At New York the long distance staff 
was reinforced by 400 extra opera- 
tors. Up to noon on December 8 the 
traffic in New York was 20 per cent 
above the normal business day. 

On the heels of the first radio re- 
ports of the attack on Pearl Harbor, 
Hawaii, came a flood of overseas 
telephone calls which at first over- 
whelmed the operating forces nor- 
mally required to handle Sunday 
business at all three A. T. & T. radio- 
telephone centers, namely, New 
York, San Francisco and Miami. 
The volume of calls filed at all three 
offices soared to many times its 
normal Sunday volume. Chief opera- 
tors immediately called in from their 
homes all the operators who could be 
reached. 

The heaviest burden of radio- 
telephone traffic fell, naturally, on 
the San Francisco office. There the 
government’s necessary restrictions 
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limited telephone calls with Hawaii 
and the Philippines to government 
traffic. 

All trans-pacific telephone circuits 
were in service on December 7 to 
Honolulu, the Philippines, Australia, 
the Netherlands East Indies and 
Japan. Since 10:35 Sunday night 
(December 7) the circuit to Japan 
has been closed. Monday morning 
(December 8) all radio-telephone cir- 
cuits were open to Europe, South 
and Central America, and to the 
Pacific points with the exception of 
Japan. 

Coincident with the flood of over- 
seas calls came an upsurge of traffic 
over long distance facilities in all 
parts of the United States. Lines 
to the west coast and to defense cen- 
ters in the southeast have been 
under especially heavy pressure. 

TELEPHONY has endeavored to ob- 
tain information as to whether tele- 
phone equipment and property of the 
Mutual Telephone Co. of Honolulu, 
Hawaii, were damaged to any appre- 
ciable extent by the Japanese air 
raid, however, no official information 
could be secured in time to be in- 
cluded in this issue. 

The American officials of the 
Philippine Long Distance Telephone 
Co., operating in the Philippine 
Islands, stated they have received 
cables from company officials in the 
islands, however, no mention was 
made of any damage to telephone 
facilities in the messages received 
up to Wednesday, December 10. 

Secretary of Navy Knox on De- 
cember 7 announced censorship had 
been imposed on all outgoing cable- 
grams and radio messages from the 
United States and its outlying 
possessions. He emphasized that 
absolutely no censorship of domestic 


news publication or news broadcast 
is involved in the order other than 
the voluntary method now in 
operation. 

Secretary Knox stated that plans 
are being made to insure a minimum 
of interruption and inconvenience to 
legitimate business. He pointed out 
that censorship of all communica- 
tions passing out of the United 
States during a period of national 
emergency was absolutely vital to 
the nation’s security to prevent the 
leakage of military, naval and 
economic information to enemy or 
unfriendly powers. 


Inter-American Communications 
Directors Appointed 


Three new appointments in the 
communications division were an- 
nounced in Washington December 6 
by Nelson A. Rockefeller, coordina- 
tor of Inter-American Affairs. 

Russell Pierce was appointed as- 
sociate director of the communica- 
tions division, in charge of admin- 
istration and projects of the New 
York office. 

John W. G. Ogilvie was named 
associate director of the communica- 
tions division with special radio re- 
sponsibilities. 

Merlin H. Aylesworth continues as 
chairman of the radio section, and 
Sylvester L. Weaver becomes 
director. 

All three of the new appointees 
will be on the New York staff of 
Don Francisco, director of the com- 
munications division. 

Mr. Pierce helped organize the 
South American operations of the J. 
Walter Thompson Co. He was man- 
ager for Argentina and later vice 
president of the domestic company. 

(Please turn to page 38) 











WAR INVOKES CERTAIN CONTROL 
Over Jolephone Industry 


By FRANCIS X. WELCH 


TELEPHONY'S Special Washington Correspondent 


state of war exists between Japan 

and the United States automatic- 
ally invokes Section 606 of the 
Communications Act as far as the 
telephone industry is concerned. Un- 
like the radio broadcasters, which 
have been subject to emergency con- 
trol ever since the President declared 
a state of emergency last May, the 
telephone companies were not sub- 
ject to any extraordinary control of 
the government from a_ defense 
standpoint as long as the United 
States was technically at peace. 


Tita FORMAL declaration that a 


Following is the text of Section 
606 of the Communications Act: 


War Emergency—Powers of President 
Sec. 606. (a) During the continuance 
of a war in which the United States is 
engaged, the President is authorized, if 
he finds it necessary for the national 
defense and security, to direct that such 
communications as in his judgment 
may be essential to the national de- 
fense and security shall have prefer- 
ence or priority with any carrier sub- 
ject to this act. He may give these 
directions at and for such times as he 
may determine, and may modify, 
change, suspend, or annul them and 
for any such purpose he is hereby au- 
thorized to issue orders directly, or 
through such person or persons as he 
designates for the purpose, or through 
the commission. Any carrier complying 
with any such order or direction for 
preference or priority herein author- 
ized shall be exempt from any and all 
provisions in existing law imposing civil 
or criminal penalties, obligations, or 
liabilities upon carriers by reason of 
giving preference or priority in com- 
pliance with such order or direction. 


(b) It shall be unlawful for any 
person during any war in which the 
United States is engaged to knowingly 
or willfully, by physical force or in- 
timidation by threats of physical force, 


10 


Section 606 of Communications Act entitled, "War Emer- 


gency—Powers of President,’ 
declaration of hostilities with Japan. 


' automatically in effect upon 


Author discusses 


extent of power of our government under the law. 


obstruct or retard or aid in obstructing 
or retarding interstate or foreign com- 
munication by radio or wire. The Presi- 
dent is hereby authorized, whenever 
in his judgment the public interest re- 
quires, to employ the armed forces of 
the United States to prevent any such 
obstruction or retardation of communi- 
cation: Provided, That nothing in this 
section shall be construed to repeal, 
modify, or affect either section 6 or sec- 
tion 20 of the act entitled “An act to 
supplement existing laws against un- 
lawful restraints and monopolies, and 
for other purposes,” approved October 
15, 1914. 


(c) Upon proclamation by the Presi- 
dent that there exists war or a threat 
of war or a state of public peril or dis- 
aster or other national emergency, or 
in order to preserve the neutrality of 
the United States, the President may 
suspend or amend, for such time as 
he may see fit, the rules and regula- 
tions applicable to any or all stations 
within the jurisdiction of the United 
States as prescribed by the commis- 
sion, and may cause the closing of any 
station for radio communication and 
the removal therefrom of its apparatus 
and equipment, or he may authorize 
the use or control of any such station 
and/or its apparatus and equipment by 
any department of the government 
under such regulations as he may pre- 
scribe, upon just compensation to the 
owners. 


(d) The President shall ascertain 
the just compensation for such use or 
control and certify the amount ascer- 
tained to Congress for appropriation 
and payment to the person entitled 
thereto. If the amount so certified is 
unsatisfactory to the person entitled 
thereto, such person shall be paid only 


75 per centum of the amount and shall 
be entitled to sue the United States to 
recover such further sum as added to 
such payment of 75 per centum will 
make such amount as will be just com- 
pensation for the use and control. Such 
suit shall be brought in the manner pro- 
vided by paragraph 20 of section 24, 
or by section 145 of the Judical Code, 
as amended. 


Section 606 is deserving of careful 
appraisal by everyone connected with 
or interested in the telephone busi- 
ness. You will note that the first 
paragraph of Section 606 (a) im- 
mediately concerns the telephone and 
telegraph “carriers.” The _ second 
paragraph, Section 606 (b), concerns 
both the “carriers” and the radio 
broadcasters. The third paragraph, 
Section 606 (c), concerns only the 
radio industry and has been in effect 
for purpose of legal definition for 
many months. The fourth para- 
graph, Section 606 (d), is the com- 
pensation provision and applies to 
anybody in any industry whose facil- 
ities might be used by the govern- 
ment in its exercise of authority 
under Section 606. 

The question of what can the gov- 
ernment do under its newly-effective 
emergency power over the telephone 
business immediately arises. It is 
important to distinguish between 
what the government can do and 
what it probably will do. The gov- 
ernment has authority to do a great 


TELEPHONY 





XU 


M 





XU 


M 


many things which it never has exer- 
cised. 

In the case of radio the govern- 
ment could have seized the entire 
radio industry and operated it or 
closed it down altogether upon a 
mere declaration that such steps were 
essential to the national defense. 
But, of course, the government has 
not actually done any such thing. In 
the future the government may find 
it necessary to invoke some system of 
censorship for radio broadcasting. 
For that the government might need 
additional legislation. We _ shall 
probably hear more about this when 
the House Committee on Interstate 
and Foreign Commerce takes up con- 
sideration of the Sanders bill (to 
reorganize the FCC) next month. 

But to come back to the telephone 
business, here is your correspon- 
dent’s analysis of some things which 
the government can do and some 
things which it probably cannot do 
under the emergency power of Sec- 
tion 606: 


(1) The government may order tele- 
phone companies to give immediate 
clearance to all local and long-distance 
calls designated to be of a military na- 
ture. This does not mean just Army 
calls; it means any call from any de- 
partment or even from private business 
organizations if such communications 
are, by proclamation, classified as be- 
ing essential to the nation’s defense ef- 
fort. 

(2) The government probably has 
the right to order telephone companies 
to extend facilities for purposes desig- 
nated as essential to the nation’s war 
effort. This would include the building 
of lines; the installation of switch- 
boards; station equipment, and so forth. 
Heretofore the telephone industry has 
been carrying out such orders for the 
government on a contract basis. In 
other words, theoretically, the telephone 
industry could have refused to under- 
take certain operating obligations for 
service required by the government if, 
in its opinion, the compensation was 
not sufficient to justify the work. Now 
the industry has no choice. The govern- 
ment can order such things to be done. 
If there developed any argument about 
compensation that would be _ settled 
later in accordance with Section 606 
(d). 

(3) In carrying out such orders of 
the federal government (either for op- 
eration or construction, or both), the 
telephone companies are now at liberty 
to disregard any collateral risk which 
might be involved, such as damage suits 
or contract litigation by private parties 
whose rights might have to be invaded 
as a necessary part of carrying out the 
government’s orders. If it came down 
to cases, a telephone company would 
be justified in ripping a switchboard 
right out of a private business office 
in order to use it for government com- 
munications. Obviously, there is little 
possibility of such an extreme eventual- 
ity. The case is just cited as an ex- 
ample of the new status in which the 
telephone industry now finds itself. 
Along this same line, it might be noted 
that any orders of a state public utility 
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Best Story of the Week 
—What's Yours? 


Peculiar cases of trouble are 
sometimes caused by thoughtless 
acts of the subscribers themselves 
who give little thought as to 
“what makes the telephone 
work.” The latest instance comes 
from A. E. Wilcox, manager of 
the Bricelyn (Minn.) Mutual 
Telephone Co. 

“Recently we had a case of 
trouble in the store of a business 
subscriber,” writes Mr. Wilcox, 
“and the handset there was al- 
most new. It was short and 
would not talk. For about two 
hours we tested and tested and 
were frankly puzzled, until we 
found a staple snapped in the 
telephone cord. The staple was 
so small as to be almost invisible, 
but after a long search it was 
located and removed — presto, 
service was OK.” 











commission or local regulatory authori- 
ties, which might be inconsistent with 
the clear obligations of a _ telephone 
company to serve the federal govern- 
ment under Section 606, can be safely 
ignored. Federal law would automatic- 
ally overrule the local regulation. The 
particular utility company would be 
protected by Section 606 from any con- 
sequences which might otherwise ensue. 

(4) The federal government may 
even enter upon and take control of a 
given telephone company property or 
portions thereof, provided such seizure 
of control is necessary to prevent the 
destruction or obstruction of communi- 
cations service. This is known as the 
“anti-sabotage” clause of Section 606, 
but it is important to remember that 
this section does not give the federal 
government the right to assume the 
reins of management of the telephone 
business, according to such informal 
legal opinion which your correspondent 
has been able to muster. This “anti- 
sabotage” clause is simply for the pro- 
tection of the national communications 
service. Thus, it might be exercised to 
the extent of having the government 
take over some particular telephone 
plant merely to protect it from threat- 
ened damage against which the tele- 
phone company could not adequately 
protect itself. 

(5) There is some difference of opin- 
ion among legal observers as to whether 
the implication of Section 606 automa- 
tically gives the government the right 
to tap wires and otherwise supervise 
communications facilities to the extent 
of intercepting, suppressing, altering, 
or otherwise interfering with normal 
telephone communications. Your cor- 
respondent is of the opinion that the 
government does have such authority 
as a logical implication of the powers 
conferred under the “anti-sabotage” 
clause. You will recall that the Hobbs 
bill which would have specifically au- 
thorized wire tapping by Federal gov- 
ernment agents, met defeat in the 


House of Representatives. But that 
was before Section 606 became opera- 
tive with respect to telephone com- 
panies. Now that it is operative, the 
view prevails that the government does 
not need any more authority such as 
that attempted in the Hobbs bill. If 
this view is sound, the government may 
take any measures along this line which 
might be reasonably justified as anti- 
sabotage or counter-espionage precau- 
tion. 


This brings us to a consideration 
of what the federal government 
cannot do under Section 606. As 
already suggested, this statute does 
not give the federal government the 
right to assume managerial control 
over the industry or any substantial 
part of it. 

There have been guarded hints in 
Washington of late that the govern- 
ment needs new authority—similar 
to that placed into effect during the 
last World War when the Post 
Master General took over the super- 
vision of the telephone industry. But 
if such steps are found necessary, the 
federal government in all probability 
will have to get more legislation from 
Congress. It does not seem to have 
any such authority under the Com- 
munications Act as now written. 

This is one of the things to watch 
very carefully as time goes on. So 
far, there has been no suggestion 
from any quarter—except the most 
irresponsible, radical fringe — that 
there is need for the federal govern- 
ment to take over the telephone busi- 
ness. As a practical matter, the tele- 
phone industry, through its repre- 
sentation on the committee of the 
Defense Communications Board, has 
actively and voluntarily cooperated 
with any steps which the federal 
government feels necessary for the 
national defense. 

Some of these steps have already 
been taken and are, by their very 
nature, a military secret. In general, 
these include such matters as pro- 
viding alternate routes for long- 
distance traffic, the rearranging and 
location of facilities for strategic 
purposes, and so forth. 

Nevertheless, there are always 
radical opportunists who would not 
hesitate to use such war crises as a 
cloak to push through legislation de- 
signed to impose the policy of public 
ownership and operation upon the 
nation’s telephone business. Fur- 
thermore, in the hysteria and excite- 
ment of actual war conditions, it is 
conceivable that Congress might 
even enact innocent looking “emer- 
gency” legislation of this caliber 
without looking too carefully at it. 

Hence, the importance of keeping 











constantly on the alert to spot such 
schemes as soon as they make their 
appearance and block them before 
they make headway. It is probably 
fair to assume that if Congress is 
kept fully informed as to the true 
state of the telephone situation, it 
will not yield to any such radical 
suggestions. But the responsibility 
for keeping Congress informed along 
that line rests upon the industry it- 
self. Eternal vigilance is the price 
of liberty. 

Another negative angle on Section 
606 is that it probably does not apply 
to manufacturing companies. The 
statute uses the words “common car- 
riers” and a common carrier is de- 
fined elsewhere in the statute to be 
an operating company. Hence, the 
status of the various telephone manu- 
facturing concerns has not been 
changed by the new war situation, as 
far as the Communications Act is 
concerned. 


Sanders Bill Hearings 

Incidentally, it begins to look as 
though the House committee hear- 
ings on the Sanders bill next month 
will provide some interesting devel- 
opments. The radio broadcasters do 
not seem to have made up their 
minds entirely as to whether they 
favor the Sanders bill. They proba- 
bly do favor the bill in principle and 
will advocate that something like it 
be enacted. 

This bill, you may recall, is similar 
to the measure introduced in the 
Senate by Senator White of Maine. 
In brief, it would split the FCC into 
two bodies, one for regulation of 
radio and one for regulation of so- 
called common carriers, including 
telephone and telegraph. It would re- 
duce the importance of the chairman 
of the commission, who would not 
be a member of either section but 
would vote on general policy matters 
with the rest of the commissioners 
en bane. 

The attitude of the telephone in- 
dustry toward this bill has not been 
very clear. Probably most of the 
telephone people have not really 
thought very much about it. But 
some telephone men are beginning to 
speculate that it might be a good 
thing to separate telephone regula- 
tion from radio regulation. Radio, 
by its very nature, is more sensitive 
to government control and the vary- 
ing tides of public sentiment. For 
this reason, segregation of telephone 
regulation might be regarded as one 
way of getting out of shooting range. 

The FCC is naturally opposed to 
the Sanders bill and will probably 
introduce arguments justifying its 
own regulatory activity to date. And 
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there are rumors that it may do more 
than that. It may bring in sug- 
gestions for increasing emergency 
power of the federal government, 
even to the extent of authorizing the 
federal government to operate a pub- 
lic radio broadcasting system of its 
own. If such amendments were 
talked into the Sanders bill, it might 
have the effect of killing it, since 
that would drive the radio industry 
to oppose it. And if the bill were 
killed, for that reason, the FCC 
would be just as well satisfied. 


The capital spotlight was on labor 
again last week and the telephone 
industry can well afford to sit up 
and pay attention to this latest out- 
burst of anti-strike sentiment. Why? 
Well, the reason can be found in 
Harry Rohs’ recent article on tele- 
phone unionization in The Wall 
Street Journal. (A digest of it ap- 
pears in the current edition of Pub- 
lic Utilities Fortnightly, December 
18 issue). 

The gist of the Rohs’ article is to 
the effect that the unionization prob- 
lem, long dormant in the Bell organ- 
ization, is quite active at this point. 
So far it seems to be under control 
of a fairly representative national 
group, which is not only independent 
in spirit as well as affiliation, but 
truly part of the industry from the 
standpoint of background and expe- 
rience. 

By contrast, success of AFL at- 
tempts to crash the telephone busi- 
ness have so far been negligible. The 
CIO organization has hardly made a 
serious pass at the business. But 
there is no ground for assuming that 
that will always be true. There is an 
underlying ferment in all industrial 
lines these days. Union leaders, both 
affiliated and independent, have 
marked the telephone industry as a 
star prospect for further attention 
at an early date. The _ recently 
threatened strike of A. T. & T. long 
lines workers is only a taste of what 
might happen if the unions take the 
telephone ball and really start down 
the field. 

Here is where the Smith labor bill 
comes in. To put matters bluntly, if 
the Smith bill were enacted as re- 
cently passed by the House, it would 
put an end to all this. It would freeze 
the open or closed shop status during 
the emergency. (It would not, as 
some erroneous newspaper reports 
indicate, stop the unions entirely 
from further attempts to organize 
the workers. It would merely stop 
them from insisting on exclusive 
bargaining rights in the event that 
they did attain 100 per cent or near- 
ly 100 per cent membership.) 


It should be said right away that 
the Smith bill is not going to pass 
in the form enacted by the House. 
But more of that later. Here, in con- 
densed form, are the principal provi- 
sions of the Smith bill: 

(1) A secret vote of the union 
workers involved under government 
auspices before a strike can be called. 

(2) After formal notice of a 
strike has been given, the unions 
must wait for a “cooling-off” period 
of up to 90 days. 

(3) Wagner Act protection denied 
to unions which elect criminals, 
communists, or bundists to office. 

(4) While not outlawing the 
closed shop and closed-shop devices 
altogether, protection is given pro- 
tecting managements against the 
union or government extortion which 
has several times forced closed-shop 
devices in defense industries. 

(5) Violence on the picket line is 
forbidden and the importation of 
non-employe picketers as well as the 
importation by the management of 
provocateurs to promote picket-line 
violence. 

(6) The secondary boycott, the 
sympathy strike and the jurisdic- 
tional strike are forbidden. 

(7) Registration of unions and 
publicity of their business affairs and 
financial accounts are required. 

(8) Powers and procedures of the 
present Defense Mediation Board are 
formalized. 

(9) Punishment for violations of 
the act by denying the privileges of 
the Norris-LaGuardia Act, the Wag- 
ner Act, and various relief acts to 
violators are provided. 

Vice President Wallace probably 
killed whatever chances the Smith 
bill might have had of gaining Sen- 
ate approval when he referred it to 
the Senate Labor Committee. He 
might have sent it to the more sym- 
pathetic Judiciary Committee. But 
there is ample precedent for taking 
the action that he did. The net result 
is that the Senate Labor Committee, 
which is overwhelmingly pro-union, 
will begin drawing teeth out of the 
Smith bill. 

Popular opinion is running so high 
against labor union abuses that the 
Senate committee will probably not 
dare to bottle up the Smith bill in a 
pigeonhole. In other words, it will 
report some kind of a bill, but it will 
be a greatly watered-down version. 
It is impossible at this time to ven- 
ture any surmise as to just what the 
committee will do. As a matter of 
fact, the House probably made the 
Smith bill as strong as it did for bar- 
gaining purposes. We will have to 
analyze these new developments as 
the situation crystallizes. 
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AIRCRAFT WARNING SERVICE; 


By HARRY D. WILKINS 


General Traffic Employment Supervisor 


Chesapeake & Potomac Telephone Co. of Virginia 


ISTORY tells us that every war 
develops new techniques, new 


tactics and new machines. This 


war has been no exception, with 
blitzkriegs, fifth column activities, 
panzer divisions, and _ wholesale 


bombings of civilian populations. 

Particularly has the perfection of 
the airplane changed the complexion 
of warfare—both over the sea and 
over the land. The civilian no longer 
can remain in comparative safety; 
he is as likely to become the victim 
of sudden attack as is his brother in 
the front lines. 

We have all read of the terriffic 
poundings from the air which cities 
on both sides of this struggle have 
taken and the resulting chaos and 
horror. Still it is difficult to realize 
that such things could happen to us. 

This country is now engaged in 
the greatest defense effort of its his- 
tory; and the commanding officers 
of the armed forces think that the 
possibilities of attack are sufficient- 
ly great to justify steps to avoid the 
fate of certain countries which were 
unprepared. I don’t mean to predict 
that we will be attacked; I simply 
state the fact that far wiser heads 
than mine think we should act and 
act quickly and have backed up this 
conviction with plans to beat the at- 
tacker at his own game—if an at- 
tack should come. 

Certainly, then, it is up to us— 
representing as we do the telephone 
industry—to do our utmost to insure 
that the part of the job entrusted to 
us is well done. 

The strategy of air defense, while 
complicated in the equipment re- 
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Civil Ain Raid. Alarm 


Air defense now being developed by U. S. Army divided 


into two related activities—aircraft warning service and 


civil air raid warning service. Former is means by which 


civilian observers convey air-raid information to army; second 


is means by which army warns civilian population. Telephone 


communication plays vital part in both. 


quired and in methods of using that 


equipment, is—from the layman’s 
standpoint—simple. It’s merely this 
—find out how many planes the 


enemy has, what type they are and 
where they are headed. Then attack 
with ten times as many planes of the 
proper type and the battle is over in 
a short time. 

The subject of air defense from 
the standpoint of the traffic depart- 
ments of the telephone companies is 
bound up in this strategy and is di- 
vided at the present time into two 
related activities. First, the aircraft 
warning service; and, second, the 
civil air raid warning service. 

Aircraft warning service is the 
means by which civilian observers 
convey to the army information as to 
the presence of enemy aircraft so 
that proper defensive measures may 
be taken; the civil air raid alarm 
service is the means by which the 
army, in turn, warns the civilian pop- 
ulation of impending air raids so that 
predetermined measures to protect 
lives and property may be taken. 


Some of the things I will mention 
are generally regarded by the army 
as military secrets. The army recog- 
nizes, of course, that the telephone 
companies are an important cog in 
their machine and, in order to per- 
form our duties intelligently, the 
army realizes it is necessary for us 
to have access to information that 
the general public should not have. 

First, let us take up aircraft 
warning service. The army has es- 
tablished civilian - manned observa- 
tion posts throughout the country at 
intervals of about six miles. These 
posts are manned continuously dur- 
ing periods of maneuvers and, of 
course, would be manned continuous- 
ly in time of war. The posts are so 
located as to afford a clear view of 
the surrounding countryside and 
each has regular commercial tele- 
phone service. 

When an observer at one of these 
posts spots enemy aircraft he im- 
mediately reaches the telephone oper- 
ator, says “Army Flash” and gives 
the number of his telephone. The 
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operator then completes the call with 
all possible speed to the army head- 
quarters which is known as a filter 
center. It derives its name “filter” 
because it is here that information 
is evalulated and “filtered,” so to 
speak, down to the bare facts the 
army wants to know. 

There are at present two filter 
centers in the state of Virginia. The 
first—which is at Norfolk—serves in 
general the eastern and central part 
of Virginia south of the Rappahan- 
nock River and a portion of eastern 
North Carolina. The second, at 
Roanoke, serves the western portion 
of the state except for extreme south- 
western Virginia. The northern sec- 
tion of the state routes its call to a 
filter center located in Baltimore. 
Originally, it was planned to have a 
filter center in Richmond; and it 
will soon be established, serving cen- 
tral Virginia and a part of North 
Carolina. 

A filter center area is broken down 
into sections which are known as 
reporting districts and which, in gen- 
eral, are the boundaries of one or 
more toll centers. The purpose of 
this division will be understood when 
we get into a description of the filter 
center itself. 

Function of Filter Board 

A filter board consists of a large 
scale reproduction of the map for the 
corresponding filter board area. It 
isn’t mounted on the wall but on the 
floor—on legs—and actually is a 
table. There are several telephone 
connections to each of the reporting 
districts—toll terminals from the 
central office—and plotters stand 
around the map to plot the informa- 
tion they receive from the observer. 

The reports from the observers in- 
clude such items as the number of 
planes, whether they were seen or 
heard; if seen, the type, their alti- 
tude, the direction in which they are 
flying and so on. The observer also 
gives the code name of his post so 
that the location can be readily 
spotted on the map. Appearing on 
the map are the code numbers cor- 
responding to those assigned to the 
observation posts. 

As reports from observers pour 
in, the plotters place little markers 
on the map indicating the informa- 
tion they have received. Soon a well- 
developed pattern appears on the 
map which provides an accurate pic- 
ture of the strength of the enemy, 
where he is and where he appears to 
be going — provided the telephone 
companies are on the job and are 
completing the army flash calls 
promptly. With planes now flying 
400 miles and more an hour—almost 
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seven miles a minute or a mile every 
nine seconds—it takes good operat- 
ing, good equipment and clear heads 
to keep up with that speed. 

Now to turn to the operator 
after she answers a signal—which, 
incidentally, should have some dis- 
tinctive markings so that these calls 
are given preference—and hears 
“Army Flash.” She refers, if neces- 
sary, to a bulletin on her position 
which tells her the location of the 
filter center and gives several routes 
and also the reporting district code 
for the observation posts served by 
her office. Of course, in some cases, 
she may the call to the toll 
center if she doesn’t normally com- 
plete calls to the filter center city. 
However, assuming she is to com- 
plete the call, she reaches the filter 
center city with all possible speed 
over regular commercial circuits. 

When the inward operator an- 
swers, she passes “Army Flash” and 
gives the reporting district code. 
The inward operator then completes 
the call to the filter board over a 
trunk marked with the code passed, 
so that the call appears at that par- 
ticular section of the filter board. 
By passing the code, this eliminates 
the possibility of a call from say, 
Elizabeth City, appearing over here 
and causing needless confusion as 
the result of the plotter being unable 
to reach the Elizabeth City section 
of the board. Bear in mind that the 
filter board is a big affair—roughly 
on the scale of an inch to the mile. 


pass 


Each filter center is connected by 
tie lines with a master filter center 
board at what is known as an army 
information center and the board is a 
combination of all the filter boards 
in the area it serves. The informa- 
tion passed to and plotted on this 
board from the filter boards, already 
being “filtered” or evaluated, is ac- 
cepted by the army as representing 
conditions over the entire area in 
which the defense force is operating. 

It’s at the information center that 
the battle is directed, so to speak, as 
it is here that the commanders of 
the various units are located. These 
officers, such as the anti-aircraft offi- 
cer, the commanders of interceptor 
squadrons, searchlight batteries, and 
so on, sit on a balcony surrounding 
the information center map and are 
in touch with their units through 


telephone lines, radio and _ other 
means of communication. 
The next problem concerns ar- 


rangements for notifying the civilian 
population of impending danger so 
that predetermined measures to safe- 
guard lives and property may be 
taken. 


Part of the information centei 
equipment consists of a large PBX 
which is known as a warning switch- 
board; and it is from this board that 
warnings of impending raids are 
sent out when it becomes apparent 
that attacks may be expected in 
given areas. These warnings are 
transmitted to the toll center nearest 
the information center. This, in 
our case, happens to be Norfolk or 
Philadelphia, which completes the 
call to the district center civil warn- 
ing office in the city involved. 


Warning Civilians 

A district warning center is usual- 
ly located in a toll center city; and 
the district itself is usually the toll 
center area or, in some cases, the 
area served by two or more toll 
centers. Each district is broken down 
into sub-districts which usually are 
the tributary towns of the toll center. 
The district warning centers which 
have been set up so far in our terri- 
tory are shown by red circles. There 
will, of course, be others established 
later. 

The warning of civilians is a job 
which has been undertaken by the 
local and state defense councils in 
conjunction with the city and state 
governments. It is now in process 
of organization; and for this reason 
it isn’t possible at this time to say 
exactly what methods will be used 
in each community. However, a gen- 
eral picture can be given with the 
reservation that some of the details, 
no doubt, will be subject to change. 

There are four stages of alarm, 
designated by colors—yellow, blue, 
red and white. 

The yellow alarm, a preliminary 
caution notice, is sent out before the 
objective of the attack is clearly es- 
tablished but when there is a definite 
possibility of a raid in a given dis- 
trict. It is a confidential message 
sent to a limited number of recip- 
ients who take precautionary and un- 
obtrusive measures to be ready to 
act instantly if a subsequent alarm is 
received. 

Typical recipients of the yellow 
message are large manufacturing 
plants where time is required to shut 
down machinery, organizations 
where first-aid squads, rescue squads 
and others must be set in readiness, 
and fire and police departments. In 
general, the message goes to all per- 
sons or places where steps need to be 
taken to insure the proper handling 
of machinery or control of the public 
at the time of an actual raid. 

The blue alarm is the second de- 
gree of caution; it is transmitted 
when the objective of the raiders is 
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determined. It usually has the same 
distribution as the yellow message 
and is also confidential. At night, it 
is a warning for putting out or dim- 
ming lights in accordance with pre- 
arranged plans for a blackout. 

The red alarm is the action warn- 
ing when the raid appears to be only 
a matter of minutes away. This is 
the warning to the public and is the 
signal for operating warning signals 
such as sirens or power whistles. It 
may also be transmitted by telephone 
to manufacturing plants or other 
places where the noise is so great 


that the public warning can’t be 
heard. 
The white message is the “all 


clear” after raiders have either 
passed from a district or all danger 
of a raid is over for the time being. 
It is sent to the recipients of the 
other message but doesn’t go to the 
public, unless a previous red message 
is still in effect. 


Toll Operator Cooperates 

When the civil air raid warning 
officer at the army information 
center wishes to transmit a warning 
to a given district he reaches the toll 
operator nearest the army informa- 
tion center over one of a group of 
toll terminals provided for this pur- 
pose. Let’s assume that the message 
is for Franklin, which happens to be 
one of the district centers. He 
simply tells the Norfolk operator 
“Franklin, yellow (or blue, red or 
white as the case may be). The op- 
erator then reaches Franklin over 
commercial toll lines and says 
“Franklin, yellow.” 

In the Franklin office there are 
provided—and there will be _ pro- 
vided, of course, in all district warn- 
ing centers—toll terminals desig- 
nated yellow, blue, red and white 
which terminate in the civil air raid 
alarm district headquarters. The 
Franklin inward operator according- 
ly would complete the call over the 
terminal marked with the color given 
which terminates in the district 
warning center headquarters and 
consists of lamp and key equipment 
designated with the same four colors. 


From this point on, it is up to 
the civil authorities to get the alarm 
to the various sub-district centers 
and to predetermined individuals in 
each town. The methods used will 
be determined locally by the defense 
people; but it appears that one of 
two methods will be used. 

Under the first plan, the district 
center toll office will be furnished 
with warning lists for each stage of 
alarm and will be responsible for 
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passing the alarms to the sub- 
districts either automatically or at 
the direction of the civil warning 
authorities at the district center. In 
some cases, too, it may be necessary 
for the telephone offices to pass the 
alarms to designated individuals or 
places. 


The second method—and this ap- 
pears somewhat more likely of adop- 
tion—consists of a signal method of 
transmitting alarms. Each of the 
district centers would have a full 
multiple of the sub-district towns 
with four colored trunks represent- 
ing the different stages of alarm for 
each town. This equipment also 
would be provided at the district 
warning center. 

When the warning officer at, say, 
Roanoke wanted to transmit a yel- 
low message to Christiansburg he 
would simply take up his yellow 
Christiansburg trunk. The Roanoke 
operator would get a signal over her 
yellow Christiansburg trunk and she 
would proceed immediately without 
any verbal order to establish con- 
nection with Christiansburg. When 
the Christiansburg warning head- 
quarters answered, the Roanoke 
warning officer would pass the alarm. 


Recent Army Maneuvers 

That, as briefly as I know how to 
tell the story, is how the thing works 

-and I’m convinced that it does 
work. The army recently completed 
an eight-day maneuver period in 
eastern Virginia and North Carolina 
and the results, from a _ telephone 
standpoint, were highly gratifying. 


Naturally, there were some bugs to 
be ironed out at the beginning. 
There was some unnecessary chal- 
lenging of calls placed by observers 
and there were a few cases of calls 
being placed by persons who had not 
been reported to us as official ob- 
servers. But in every case those 
things which did go wrong were 
taken care of promptly and those 
members of the Virginia association 
whose companies were in the man- 
euver area deserve sincere congrat- 
ulations for the manner in which the 
job was handled. A great many In- 
dependent companies were included, 
among them the Home company of 
Tarboro, Virginia Telephone & Tele- 
graph Co., East Coast Utilities, the 
Lorton and Manassas companies in 
northern Viriginia and others. 

Upwards of a thousand calls a day 
were handled by the various offices 
involved. The overall speed—from 
the time of lifting the receiver by 
the observer to completion of the 
call at the Norfolk and Baltimore 


filter centers—was 20 seconds. There 
were almost 1,000 air raid warnings 
sent out and these were handled in 
an average of 18 seconds. 


I think that represents a real ac- 
complishment; and I think also it’s a 
tribute to the management of the 
telephone companies in Virginia in 
providing a telephone plant and op- 
erating personnel that is adequate to 
meet the stress of the national emer- 
gency. It was evident from the be- 
ginning that the companies had done 
an excellent job in training the oper- 
ating personnel by the manner in 
which traffic was handled and the 
cooperation which was shown by the 
various offices in completing those 
calls which did meet with delays. 

The next question is: Where do 
we go from here? Frankly, I don’t 
know; but it is up to us, of course, 
to keep our people trained and ready 
to function on a moment’s notice if 
an emergency should arise. In other 
words, don’t let’s make the mistake 
of breathing a sigh of relief and 
saying, “Well, the maneuvers are 
over, thank goodness!” and let it go 
at that. The reason maneuvers were 
held was to train the organization; 
and it is up to us to keep our part 
of it in constant readiness. 


I think it is a common error, too, 
in handling a job of this kind, to 
think of it in terms of maneuvers 
and not as the simulation of war 
conditions. Actually, what would 
happen in our central offices if they 
were being bombed, with explosions 
all around and casualties among the 
force? Would there be panic? 


I think our people have the stuff 
to rise to meet any condition, includ- 
ing this one, if they have the right 
kind of leadership. I am frank to 
say that I don’t know the answer to 
protection of the service under such 
conditions. I do think, however, that 
something would need to be done to 
condition the minds of our people if 
the situation should develop into one 
of actual warfare; and that is a sub- 
ject to which we all should devote 
considerable thought. 


Accordingly, I don’t think our 
problems are over by any means; in 
fact, I think most of us agree that 
they will get even more difficult as 
we go along. With these maneuvers 
behind us, however, I think we can 
face the future with confidence know- 
ing that the job can be done and 
that from the standpoint of the tele- 
phone companies the job will be done. 


[EpIToR’s NOTE: Address before 
convention of Virginia Independent 
Telephone Association. | 
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NEW PRIORITY PLAN 


[Epitor’s Note: While it is not 
known what effect the war with Japan 
will have on existing priority rules and 
regulations or plans announced 
by OPM prior to the war, we are pub- 
OPM 


which was issued several days before 


upon 


lishing the following release 


the declaration of war.] 


HE Office of Production Manage- 

ment priorities division announced 

on December 3 a plan under which 
manufacturers engaged in essential de- 
fense or civilian production will be able 
to obtain priority assistance for a 
three-months’ supply of materials. 
(This new plan was forecast by Fran- 
cis X. Welch in his article in November 
22 issue of TELEPHONY.) 

The new plan, it was explained, will 
“streamline” the present method of 
granting priority ratings and the need 
for separate applications to expedite 
single orders “will be reduced to a 
minimum.” The plan will go into effect 
January 1. Manufacturers may file in- 
terim reports during the quarter if 
their anticipated material requirements 
change. 

A manufacturer who applies for pri- 
ority assistance under the new pro- 
duction requirements plan will show 
the type and volume of products he 
has been making, their use in relation 
to defense or essential civilian needs, 
the amount of scarce materials he has 
on hand, and the additional amounts 
he will require to fill his production 
schedule for the next calendar quarter. 

In determining what priority may 
be granted to the applicant, the pri- 
orities division will take into account 
(1) the amount of defense or essential 
civilian involved, (2) the 
end use of the products, (3) the mate- 
rials required for production, (4) the 
overall policies of the Supply Priorities 
Board, and (5) the 


production 


and Allocations 
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recommendations of the appropriate in- 
dustrial branches of the Office of Pro- 
duction Management. 

After considering all of these factors, 
the priorities division will be able to 
grant the manufacturer a preference 
rating or ratings, geared to his needs 
and the importance of his products, 
which can be used continuously over a 
calendar quarter to obtain critical ma- 
terials. 

Ratings under the new plan may 
apply to all or to any specified part of 
the producer’s materials requirements. 
If all of the products covered in his 
application are destined for defense or 
essential civilian use, he may be given 
a priority rating covering 100 per cent 
of his needs. In other cases the rating 
may apply only to the percentage of 
his materials requirements which will 
be directly incorporated in products re- 
garded as being of basic importance 
in defense or in the national economy. 
The producer may receive one or more 
ratings under the plan. 

The production requirements plan will 
replace the old defense supplies rating 
plan under which priority ratings were 
given to certain producers who found 
it necessary to schedule production in 
advance of receiving orders, but it will 
have much wider application. A larger 
number of producers will now be eligi- 
ble for the new limited blanket ratings, 
provided they can show that a sub- 
stantial proportion of their production 
in recent months has been essential 
to the defense program. 


It is expected that this new device 
will permit an eligible manufacturer 
to use his rating or ratings to get all 
of the materials covered, and he will 
not have to bother to apply for aid 
by filling out PD-1’s (the standard 
application form for an individual rat- 
ing) or to extend each of the individual 
ratings on the orders he receives. The 
amount of paper work involved in fill- 


ing defense orders will thus be sub- 
stantially reduced. 

Before the inauguration of the pro- 
duction requirement plan, a manufac- 
turer whose products were used partly 
by the Army and Navy, partly by de- 
fense plants or by vital public services 
such as municipal fire and police de- 
partments, and partly by ordinary 
civilian industry might have had high 
priority ratings on some of his orders, 
lower ratings on others, and no rating 
at all on the rest. 

The net result was that he had to use 
a number of different processes in or- 
der to operate. The only courses open 
to him were to extend the high ratings 
on his orders in each individual case, 
or to use the defense supplies rating 
plan which gave him an A-10 rating 
for his defense orders only, or to make 
many separate applications. 


The new plan will simplify this sub- 
stantially. The manufacturer will first 
obtain form PD-25A. On this form he 
will show the kind and volume of prod- 
ucts he has been making, the priority 
rating of orders he has filled in a re- 
cent quarter, the destination or end use 
of his products, and the inventory of 
materials which he has on hand, to- 
gether with his anticipated materials 
requirements for the next calendar 
quarter. 

As this information is obtained from 
all manufacturers handling defense or 
essential civilian orders, the Office of 
Production Management will be able 
to build up an overall picture of ma- 
terials use and prospective require- 
ments for deferse. When the picture 
is reasonably complete, it will be 
possible to assign priority ratings with 
more exact relationship to the impor- 
tance of a particular manufacturer’s 
product and the total volume of mate- 
rials available. 

The new plan is to be applied first 
on a company basis. It is expected to 


TELEPHONY 





XUM 


)- 





XU 


form the foundation for similar plans 
on an industry basis as rapidly as the 
overall needs of the various industries 
are known in the Office of Production 
Management. 


Since the anticipated requirements 
of a manufacturer may change if the 
pattern of his defense orders changes 
during a calendar quarter, the produc- 
tion requirements plan provides that 
interim reports may be filed. The first 
quarter for which applications under 
the new plan will be received is from 
January 1 to March 31, 1942. 


Where necessary because of long- 
term commitments or the nature of his 
business, a manufacturer may file an 
additional application covering the sec- 
ond quarter at the same time he files 
for the first. All applications must be 
for calendar quarters, however, so that 
the information obtained by the Office 
of Production Management will be uni- 
form as to dates. 


The new PD-25A application forms 
are now ready for distribution from 
the Priorities Division of OPM in 
Washington, or OPM field offices. 


Some of the main points of the new 
plan follow: 


(1) The production requirements 
plan will go into effect for the first 
calendar quarter of 1942. 

(2) Complete inventory information 
must be given. Inventories must be 
held at the minimum practicable level. 

(3) A list of critical materials 
known as Materials List No. 1 is part 
of the plan. The preference rating 
granted may be used only to obtain 
materials on this list except when other 
items are specifically named on the 
form in a section provided for that 
purpose. 

(4) The rating will apply only to 
materials needed for defense or essen- 
tial civilian production, and cannot be 
used to obtain capital equipment. Such 
capital items — for example, machine 
tools and other production goods—must 
be obtained in the usual way by filling 
out application form PD-1, if they can- 
not be obtained without aid. 

(5) Application form PD-25A may 
be reproduced by anyone who wants to 
use it so long as it is reproduced ex- 
actly in its original form, size, color, 
and phraseology. 


(6) All communications and appli- 
cations should be addressed to the Pro- 
duction Requirements Plan _ Section, 
Division of Priorities, Office of Produc- 
tion Management, Washington, D. C. 

(7) An applicant granted a rating 
under the plan serves the rating on his 
suppliers by a prescribed endorsement 
on his purchase orders. 

(8) Suppliers of the applicant may 
extend the rating to obtain delivery of 
materials which are to be physically 
incorporated in the applicant’s prod- 
ucts, in accordance with the terms of 
the preference rating order issued in 
connection with the plan. 


(9) No preference ratings other 
than those authorized in form PD-25A 
may be used by the producer operating 
under the plan to obtain deliveries of 
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production materials or maintenance, 
repair and operating supplies unless 
specific authorization is granted. 


OPM Maps Board 
To Seize War Material 

The Office of Production Manage- 
ment announced December 9 that it will 
organize a war materials requisitioning 
section under the direction of E. A. 
Tupper to provide for prompt acquisi- 
tion of essential materials needed for 
national defense. The division will be 
created under an executive order which 
the President issued November 19. 

The new division will supplement the 
activities of the priorities division of 
the OPM. No materials needed for na- 
tional defense and already allotted to 
defense industries will be seized by the 
government. Neither will materials al- 
ready allocated for essential civilian 
industries be disturbed, according to the 
OPM. 

“To facilitate the work of the new 
section,” the OPM declared, “‘the survey 
of existing inventories of scarce mate- 
rials which has been undertaken by the 
industrial branches of the OPM will be 
speeded up and inventory control will 
be tightened all along the lines.” 

Under priorities regulation No. 10, 
inventories must be kept down to the 
minimum practicable working level. 
This regulation will be strictly en- 
forced, it was stated. The OPM warned 
that hoarded scarce materials will be 
requisitioned as needed. 

Regulations governing requisition 
procedure under the law of October 10, 
1940, and the law of October 16, 1941, 
have been prepared and approved by 
the SPAB. The requisitioning of mate- 
rials for national defense is similar to 
the steps taken by the government 
under the Lever law which was in force 
during the last war and which expired 
in 1919. 

Under the executive order of Novem- 
ber 19, the secretaries of the treasury, 
war, navy, agriculture, the Maritime 
commission, and the executive director 
of the economic defense board may 
initiate action by submitting proposals 
for the requisitioning and disposal of 
property by the OPM whenever the 
following is determined: 

“A. Such property is of the type 


which may be requisitioned under either 
of the acts: 

“B. With respect to proposals for re- 
quisitioning property under the act of 
October 16, 1941: 

“(1) The use of such property is 
needed for the defense of the United 
States. 

_ “(2) Such need is immediate and 

impending and such as will not 

admit of delay or resort to any other 
source of supply, 

“(3) All other means of obtaining 
the use of such property for the de- 
fense of the United States upon fair 
and reasonable terms have been ex- 
hausted, 


“(4) If the property to be requisi- 
tioned is machinery or equipment, 
such machinery or equipinent is not 
in actual use in connection with any 
operating factory or business or is 
not necessary to the operation of 
such factory or business, and 

“(5) The property to be requisi- 
tioned is not a firearm possessed by 
an individual for his personal pro- 
tection or sport, the possession of 
which is not prohibited by existing 
law; 

“C. With respect to proposals to re- 
quisition property under the act of 
October 10, 1940, there exists a neces- 
sity for requisitioning the property in 
accordance with the provisions of Sec- 
tion 1 of the act.” 

The regulations provide for deter- 
mination of fair compensation for all 
property requisitioned. 
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Research Worker Tells of 
Use of Radio in War 

Although Britain has made remark- 
able progress in applying radio to war 
purposes in general, radio-location is 
reported to be the outstanding innova- 
tion. This is a system for detecting 
and plotting the position and course 
of aircraft by multiple radio beams 
which, upon encountering any object, 
inform the operator of its presence. 

The intersection of the beam by air- 
craft is recorded in each transmitting 
station and the position of the inter- 
secting machine is worked out trigo- 
nometrically. Ultimately success de- 
pends on covering the entire country 
with locator stations, thus forming 
an interconnected network of waves 
through which no enemy aircraft can 
pass without betraying its approach. 

But radio also helps Britain’s own 
aircraft. Every pilot knows the diffi- 
culty and danger of a fog landing. 
Until the development of ultra-short 
wave transmission fog invariably im- 
mobilized aircraft on the ground. To- 
day, blind landing is not merely pos- 
sible but safe. 

Experiments in the radio control of 
aircraft are also being made in Britain 
and America. 

Modern mechanized warfare has 
brought another use for radio — the 
control of advancing tank formations 
from a central base or from one par- 
ticular machine. The problems of radio 
transmission and reception within a 
noisy, heavy steel shell, packed with 
machinery were formidable; but they 
have been solved with complete satis- 
faction, according to a British research 
worker, and the units of a mechanized 
army can now maintain radio contact. 

New midget valves have made the 
really portable trans-receiver a fact; 
and the army is making full use of this 
recent development. It replaces the 
field telephone, both in the field and for 
coastal defense communications. 
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NEW double-type main frame 

protector has recently been de- 

veloped which will accommodate 
two pairs in the vertical space ordi- 
narily required for one. A 20-pair strip 
of the new design will accommodate 
40 pairs and a total of 200 pairs may 
be terminated on one vertical which for- 
merly would accommodate only 100. 
This new protector should prove ideal 
for increasing the capacity of the main 
frame in old exchanges where space 
is at a premium. 


* * 


People who permit gasoline, kero- 
sene, benzine or naphtha to be care- 
lessly stored around the telephone ex- 
change or residence probably do not 
realize that a single pint of gasoline 
contains as much destructive power as 
one pound of dynamite. Gasoline and 
other inflammable liquids should al- 
ways be kept in metal containers that 
may be tightly closed. Glass containers 
should never be used, due to possible 
breakage. Even though safe containers 
are used, they should be stored away 
from flame or excessive heat and pref- 
erably outside the building. 


* * * 


It is noted that many of the new 
telephone pay stations installed in 
booths are equipped with handsets. 
This is certainly more convenient than 
the permanently-mounted transmitter 
and should improve the service consid- 
erably. We wonder, however, how many 
of them will be stolen as many people 
seem to have a desire to accumulate 
handsets, whether or not they may 
have a need for them. 

* * * 

We are in receipt of an interesting 

letter from H. H. Harris of the Drum- 


mond Telephone Exchange, Drummond, 
Okla., describing the manner in which 
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he applies creosote to used northern 
cedar poles. Mr. Harris explains that 
he buried a steel barrel in his pole 
yard, set a pole beside it and with 
the help of a block and tackle can dip 
four poles at one time. The poles are 
permitted to soak for a period of 30 
minutes in a solution of raw creosote 
and kerosene, or creosote and black 
fuel oil. 

Remarking that he notes the writer 
formerly lived in Oklahoma, Mr. Harris 
mentions “that is just the trouble— 
too many good men are from Okla- 
homa.” Here is room for an argument 
for we personally know that the proud 
state of Oklahoma has more than its 
quota of outstanding telephone men, 
including H. W. Hubenthal, of Okla- 
homa City, that leading authority on 





H. W. HUBENTHAL, secretary of the Oklahoma 
Telephone Association, has a ranch outside Okla- 
homa City on which he raises goats. 


goats and their tender care (see ac- 
companying photograph) as well as 
phases of the telephone business. Mr. 
Hubenthal is secretary of the Okla- 
homa Telephone Association. 


It is a real pleasure to note that 
many of the telephone supply houses 
are now issuing their general catalogs 
in loose-leaf form. Supplementary 
pages are furnished as required, to 
keep the catalog up-to-date. Catalogs 
are useful reference books in telephone 
exchanges and keeping them up-to-date 
at all times will make them even more 
valuable. 


* 


It seems that good ladders continue 
to be a neglected equipment item in 
many telephone exchanges. Also, when 
good ladders are available, their weight 
is often increased and their value re- 
duced by painting. Examine ladders in 
any modern fire department and you 
will find them well varnished, but never 
painted. 


We thought that it was difficult to 
gain admission only to government 
buildings here in Washington, D. C., 
until the other day when visiting Ted 
Berrier’s office of the American Tele- 
phone & Telegraph Co. which has 
exceedingly strict rules about who 
enters. We learned that it was cer- 
tainly no easy task to convince the 
guard at the door that our business in- 
side the telephone building was legiti- 
mate. 


Ba * x 


Maj. George B. Jarvis, formerly out- 
side plant transmission engineer in the 
chief engineer’s office of the Indiana 
Bell Telephone Co., Indianapolis, Ind., 
is now on active duty in the plant divi- 
sion of the Chief Signal Officer in 
Washington, D. C. 


TELEPHONY 





XUM 





XUM 





ey 
“ 


PEFEREE| 


é 
b | 








<—_— 
. 





PERPSTEPOTETE 











APARTMENT BUILDINGS 




















‘i ” 
THE WLW IL sess 
JUNCTION BOX 


You've wanted a compact, convenient, low cost 
unit for the termination and distribution of inside 
cables in P.B.X. installations, small unattended 
exchanges and floor cable dstribution in fac- 
tories, offices, stores and institutions . . . and 
here it is! 


The new "52" Interior Junction Box is the 
skillfully engineered answer to these require- 
ments. The new "52" Interior 
Junction Box has a specially 
selected kiln dried maple base, 
drilled and countersunk for easy 


mounting. Fitted to this base is 






HOTELS - 


IS THE ANSWER! 


a hard rubber terminal block, into which heavily 
tinned, formed metal terminal clips are 


firmly fixed. 


Cable forms may be brought into either end of 
the "52". It is small in size and neatly finished 
for inconspicuous workmanlike _ installations. 
Solder connections provide vibration proof low 
resistance terminations. In 10, 20 and 26 pair 
sizes; special sizes up to 52 
pairs. 


The new "52" Interior Junction 
4 y Box is sold by all telephone manu- 
facturers and supply houses. 
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yet the Strowger Switch is 
in the first line of defense... 


Telephone traffic is the lifeblood of the national defense effort. From mine 
to mill, from factory to warehouse, from supply depot to cantonment, mes- 
sages shuttle with the speed of light, bringing from one end of the nation to 


the other coordination of effort and unity of action on a scale never before 


equalled. 


In the midst of this increasing telephone activity is the Strowger switch. Through 
its tireless performance, its speed and accuracy of response, and its depend- 
able, trouble-free operation, it is helping telephone companies everywhere 
in their daily contributions to the national effort—just as in more direct 


ways it is serving defense plants and the armed forces of the nation 


on land and sea, and in the air. 


Playing a less spectacular role than machine gun or tank, the 

3 Strowger switch is nevertheless contributing mightily in minutes 

\ — and seconds saved, in man-power and work hours conserved, 
ES) and in operating and maintenance economy for every tele- 


phone organization for which it labors. 


The Strowger switch will never wear a uniform, but it is 
none-the-less playing a vital part in the ranks of men and machines 


now working together toward the common goal. 


AUTOMATIC ~ ELECTRIC 


ORIGINATORS AND DEVELOPERS OF STROWGER STEP-BY ster MACHINE SWITCHING AUTOMATIC DIAL SYSTEMS 


MAKERS OF TELEPHONE, SIGNALING AND COMMUNICATION APPARATUS 
ELECTRICAL ENGINEERS, DESIGNERS AND CONSULTANTS 
Distributors in U. S. and Possessions: 
AMERICAN AUTOMATIC ELECTRIC SALES COMPANY, 1033 W. Van Buren St., Chicago, U. S. A. 
Export Distributors: AUTOMATIC ELECTRIC SALES COMPANY, LIMITED 














TOM ELDER of Brady, Neb., is the 
new manager of the Union Telephone 
Co. at Wausa, Neb. 


R. N. COLE, of Bloomington, IIL, 
has been appointed general superin- 
tendent of the Illinois Valley Tele- 
phone Co., at Streator. 


MRS. RALPH CLARK has succeeded 
David Speer as manager of the Le- 
Claire Telephone Co., LeClaire, lowa. 

° 


JOHN H. CANTRELL, attorney for 
the Southwestern Bell Telephone Co. 
of Oklahoma, October 30 was named 
president of the Oklahoma 
ciation during its third annual meeting. 
He succeeded J. B. Moore, of Ardmore. 


Jar Asso- 


OTTO MORRIS, manager of the 
Citizens Telephone Co., of Fairmount, 
Ind., has been confined to a hospital 
for several weeks, following an opera- 
tion for the removal of a tumor from 
his spinal column. Latest reports in- 
dicate a steady improvement. 


@ 
WALLACE KIRK, of Chicago has 
been named executive officer of the 


Illinois Commerce Commission, Spring- 
field. This position was created during 
the chairmanship of B. J. Lindheimer 
and was continued under Chairman J. 
L. Slattery. Mr. Kirk was secretary 
to Robert R. McCormick when he was 
president of the Chicago Sanitary 
District. 
@ 


A. C. SCHMIDT, manager of the 
Hallsville, Texas, exchange of the Mid- 
West States Telephone Co., for the past 
six years, has been promoted to the 
Prescott (Ark.) office as district man- 
ager. O. C. PILL, Prescott, succeeds 
Mr. Schmidt at Hallsville, Texas. 


J. O. JOHNSON, area manager of 
the Dakota Central Telephone Co., at 
Watertown, S. D., for 34 years, was 
honored at a dinner tendered him by 
his associates to mark his retirement 
from active service. Mr. Johnson em- 
barked upon his long telephone career 
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Personals 





FRANK A. GOULD was recently elected 
general manager of the Harrisonburg (Va.) 
Mutual Telephone Co. from the position 
of assistant general manager. He is ac- 
tive in association work having served as 
secretary-treasurer and president of the 
Virginia Independent Telephone Association 
during recent years 


42 years ago with the Peoples Tele- 
phone Co. at Chatfield, Minn. From 
April, 1902, to his recent retirement, 
he was identified in various capacities 
with the Dakota Central Telephone Co. 
He served as area manager at Water- 
town from 1907 until this year when 
his title was changed to that of com- 
mercial representative. 


WILLIAM H. HARRISON, vice- 
president of the American Telephone 
& Telegraph Co. and director of promo- 
tion of the OPM has been appointed 
by the Navy Department to a special 
board of awards to give shipyards 
merit ratings for efficient performance. 
Pennants will be awarded to the most 
efficient shipyards and all employes will 
be given appropriate insignia to wear. 
Rear Admirals Rock and Harry Yarnell 
are also members of this special com- 
mittee. 

* 


EVERETTE KAHL, who has been 
with the Nevada exchange of the Iowa 
Continental Telephone Co. for the past 
13% years, has been transferred by the 
company to Rockwell City, Iowa, to 
take over the position of wire chief, in 





charge of the installation of automatic 
dial equipment in that city. He will 
have charge of the maintenance of the 
new system, once it is installed. 

© 


STANLEY B. EBBETT, with 50 
years of service to his credit, has re- 
tired on pension from the New Bruns- 
wick Telephone Co., Saint John, N.B., 
where he has recently served as as- 
sistant general manager and plant 
manager. R. M. RICHARDSON, for- 
merly of the Bell Telephone Co. of 
Canada, Montreal, succeeds to the gen- 
eral plant managership of the New 
Brunswick company while HORACE 
G. BLACK has been named comp- 
troller. 


TRUMAN THOMPSON, formerly 
business office supervisor of the Madi- 
son exchange of the Wisconsin Tele- 
phone Co., has been appointed local 
manager succeeding the late JAMES 
P. BRAHANY. Three years after 
graduating from the University of Wis- 
consin (in 1924) with the degree of 
A.B., Mr. Thompson entered the em- 
ploy of the Wisconsin company as a 
clerk in the business office in Mil- 
waukee. 

Subsequently, he was employed in 
the company’s general commercial de- 
partment. In November, 1931, he was 
assigned as commercial representative 
in the Madison district organization 
and in March, 1933, was appointed 
commercial representative in the Madi- 
son business office. In June, 1940, he 
was promoted to the position of busi- 
ness office supervisor. 


—- 


Disappointed Draftee 

An Akron (Ohio) draftee, in camp 
at Fort Bliss, Texas, won a prize of 
two long distance telephone calls home 
at a Thanksgiving Day party. With a 
good deal of contentment he placed a 
call to his mother and one to his girl 
friend in Akron. Neither was home. 
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Increase for Ohio Bell 

Ohio newspapers report the filing of 
an amendment to the articles of incor- 
poration of the Ohio Bell Telephone 
Co. with the secretary of state to in- 
crease its authorized capitalization 
from $150,300,000 to $200,000,000. 


TELEPHONY 





XUM 


n 


a 2 DR 





XU 


M 


Holiday Calls Pay Handsome Profits! 


RGE merchants to install Gray 
Pay Stations and cash in on 








the thousands of extra calls made 
during the holidays. 


There are gratifying profits not 
only in the river of nickels that 





flows in constantly, but also from 
the extra sales made by users 
being “exposed” to tempting 
merchandise displays. At the 
same time, the regular trunks are 
always open for store business. 

Any of our agents will gladly go 
over your requirements with you. 


Acme Phot 


SOLDIERS—Just one of many sources of EXTRA HOLIDAY NICKELS! 


NOTE—The Government's 6% excise tax is 
NOT assessed on unattended pay station calls. 


AUTHORIZED AGENTS: 





American Automatic Electric Sales C Graybar Electric Co. Kellogg Switchboard and Supply 
- Leich Sales Corr The North Electr Mfa. Co. Strombera-Carlson Telephone Mfa. Cc 
IN CANADA: Canadian Telephones & Supplies, Limited. Northern Electric Co., Limited 











Whatever your cable needs may be, Phillips can supply the kind you want. Phillips’ line 
of telephone cables includes all types and sizes for aerial, underground and submarine use. 
Any of them will serve you well. Accurate insulation, pairing and cabling of conductors, 
made possible by Phillips’ modern equipment and careful manufacturing technique, mean 
improved electrical characteristics. Long dependable life is ensured by the dimensional and 
metallurgical consistency of the sheath. Phillips’ distributors will be glad to tell you more 
about this reliable cable. 


Other Phillips products for the telephone industry include a complete range of rubber 
insulated and textile insulated wires and cables. 
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CANADIAN TELEPHONES & SUPPLIES LIMITED 


284 KING ST. WEST, TORONTO 
Branches: MONTREAL, BROCKVILLE, WINNIPEG, REGINA, VANCOUVER 


Sales Offices: OTTAWA, HAMILTON, EDMONTON 
Export Distributors: AUTOMATIC ELECTRIC SALES COMPANY, LIMITED, CHICAGO 
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EQUIPPED FOR 
ANY EMERGENCY 


with KLEINS! 
. 





INTER’S a tough time for any 


line job, but when wires go down 
it’s up to the lineman to restore service 
—in a hurry. The pliers, the strap that 
holds him safe, the tools in his belt and 
the very belt itself—all make his task 


easier—when they are Kleins. 


Your copy of the Klein Pocket Tool 
Guide will be sent on request. 


ASK YOUR SUPPLIER 





Foreign Distributor: 


International Standard Electric Corp., New York 


Mathias KI EIN & Sons 
 Estublsshed 185) Chicago. IL USA 


3200 Belmont Avenue, Chicago, Illinois 





SPAB RULES ON COPPER 


FOR REA 


HE Supply Priorities and Alloca- 
tions board on December 5 an- 
nounced priorities aid will be withheld 
from all new power projects, public 
or private, which are not essential to 


rearmament or public health and 
safety. 
The action followed congressional 


accusations of hoarding against the 
Rural Electrification Administration in 
the face of the national copper short- 
age. The REA was said to be hoarding 
millions of pounds of copper, which 
would not be used for two years, in a 
Texas field alone. (TELEPHONY, De- 
cember 6, p. 36.) 


In demanding a congressional inves- 
tigation, Rep. Thomas D. Winter of 
Kansas asserted the REA was more 
interested in socialization of the utility 
industry than in carrying electricity 
to farmers. 


REA countered with charges that 
private utilities had inspired the attack 
in an effort to have the strategic metal 
denied to the federal unit so that they 
would be able to clip the wings of the 
administration’s program to. bring 
power to farmers. 


SPAB, which recommends policy to 
the Office of Production Management, 
stepped into the controversy and ruled 
that power line extensions now under 
way, and which are about 40 per cent 
complete, will be given priorities 
whether public or private, but no new 
projects will receive priority without 
study by OPM. 


Every effort should be made to aid 
completion of power projects now sub- 
stantially under way, SPAB ruled. 
This would extend aid not only to REA 
but private power lines which already 
have their poles set up but lack wire. 
Private power companies charged that 
they had been unable to get wire to 
complete projects, while REA was 
hoarding copper. 


REA will receive 1,500 tons of copper 
wire a month in the next seven months 
to complete all projects more than 40 
per cent complete and a few less than 
40 per cent complete. In the allotment 
REA will have to include copper now 
in caches for power projects which 
have not been started. 


SPAB said the entire public and 
private power program will be reviewed 
in three months to learn whether the 


situation is any different from that of 
today. At that time priorities may be 
taken from some projects already ap- 
proved and transferred to other 
projects, or there may be a general 
priorities curtailment. 


A four-point policy governing allo- 
cations of copper to both REA projects 
and private utilities was laid down in 
the SPAB order. Briefly, it was: 


(1) Public and private power proj- 
ects must be treated alike, and the 
mere possession of a substantial in- 
ventory should not allow one group to 
undertake a project for which the other 
is denied priority assistance. 

(2) During the emergency, neither 
public nor private power bodies may 
start projects which would duplicate 
facilities of the other. 

(3) Private power companies may 
not take advantage of inventories they 
now have to pre-empt an area under 
development by REA. 


(4) All proposed extensions, wheth- 
er by public or private power com- 
panies, and whether involving inven- 
tories on hand or materials to be ac- 
quired, must be submitted to OPM for 
approval, disapproval and modification. 
This does not apply to low-tension drop 
lines from existing systems. 


Although the congressional group 
which has been fighting to secure cop- 
per supplies for REA had requested 
2,000 tons monthly, they are thought 
to be satisfied with the SPAB alloca- 
tion. 


Secretary of Agriculture Claude R. 
Wickard, who last week expressed his 
personal opinion that both REA and 
private utilities should abide by emer- 
gency requirements, is expected to ac- 
cept the SPAB order without protest. 

Earlier last week SPAB had asked 
OPM to initiate public hearings as a 
means of sifting the domestic copper 
program. It is reported REA has ac- 
cused OPM of jeopardizing its power 
program and at the same time aiding 
private power interests. 


It is said administration leaders 
opened fire on dollar-a-year men in 
OPM with the accusation that the busi- 
ness men were holding their jobs to 
advance the interests of business 
rather than to help the country. In- 
dications are the SPAB ruling was 
promulgated with a view to keeping 
this feud, which was bound to have 
an adverse effect on public morale, 
from flaring into the open. 
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Murray Redmond of Stromberg- 
Carlson Is Recovering 

Murray W. Redmond, general supply 
sales manager of Stromberg-Carlson 
Telephone Mfg. Co. whose office is 
located with the division offices of the 
company, is now convalescing in the 
St. Francis Hospital, Evanston, IIL, 
from a major operation he underwent 
on November 21. 

Mr. Redmond is well known among 
Independent telephone men, among 
whom he has a wide circle of friends, 
and he regularly attends state and 
national conventions. Everyone who 
knows him will be pleased to learn he 
is now on the road to recovery. 


—- © 


New Cleveland Branch Manager 
For Roebling 

The John A. Roebling’s Sons Co. has 
announced the retirement of Raymond 
R. Newell as manager of its Cleveland 
branch on December 1. Eugene King, 
former assistant manager under Mr. 
Newell, has been appointed to the 
managership. 

Mr. Newell had been associated with 
the Roebling company for 39 years 
and had been in charge of the Cleve- 
land organization since 1911. Mr. King 
was first employed by the Roebling 
company in 1917. On July 1, 1941, he 
was appointed assistant manager of 
the Cleveland branch, which position 
he held until his present appointment. 
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Graybar Electric Elects 
New Officers 

The board of directors of the Gray- 
bar Electric Co. recently elected a new 
president, A. H. Nicoll, and three new 
vice presidents: G. F. Hessler, D. H. 
O’Brien and E. W. Cashman. 

F. A. Ketcham, present president, 
becomes chairman of the board, and the 
following field vice presidents continue 
in that capacity: W. P. Hoaglund, Chi- 
cago; W. J. Drury, New York, and A. 
L. Hallstrom, Philadelphia. 

Mr. Nicoll reaches the presidency 
after 30 years of service starting as a 
sales record clerk in San Francisco. 
Mr. Hessler has had 35 years of serv- 
ice, and Mr. O’Brien, 25. Mr. Cashman 
started in 1912 at inesetidiie 
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OBITUARY 
EDWARD J. SANTRY, general 
auditor of the Bell Telephone Labora- 
tories, Inc., died December 3 in his 
home in New York City after a short 
illness. He was 45 years old. He had 
been with the Bell laboratories since 
their incorporation in 1925 and was 
elected general auditor in 1929. 
He is survived by his widow, his 
parents and five children. 
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DROP WIRE CLAMPS 





This clamp is easily and quickly in- 
stalled, making a very neat installa- 
tion. Slack in drop wires can be 
taken up quickly without leaving any 
weak spots on the wire. Write for 
samples. 


The type "P" drop wire clamp is 
an ideal device for attaching 
No. 17 B&S twisted pair or 
parallel drop wire to poles and 
buildings. It prolongs the life of 
the drop wire, permits free 
swinging at the tie, places all 
of the wear on the hardware 
and eliminates the sharp bends 
necessary with other methods. 


































heavy loading 


Amertel high tensile 
strength line wire has 
great reserve strength. 

can withstand emergency 
loads such as the stresses 
due to heavy icing and 
high winds. 






Next time specify 
Amertel -85 or -135 
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STABBING 
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Ompany, Cleveland, Ohio 
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JOSLYN MFG. AND SUPPLY CO. 


Executive Offices 
20 North Wacker Drive © Chicago, Illinois 
| Branches and Warehouses with Complete Stocks in 
Principal Cities of the United States 
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INDEPENDENT CELEBRATES 30th ANNIVERSARY 










table at 30th anniversary celebration of 
From left to right, H. FRANK ESHLEMAN, solicitor; MONROE LADSCH, secretary; WM. 
F. BROSSMAN, president; C. E. EABY, vice president and general manager; and BERTHA M. BROSSMAN 
assistant secretary and assistant treasurer. 


Speakers’ 
Ephrata, Pa. 


HE Denver & Ephrata Telephone 
& Telegraph Co., Ephrata, Pa., 
commemorated its 30th anniversary 
and the installation of its 5,000th tele- 
General 


phone at a banquet at the 

Sutter Hotel, Lititz, November 12. This 
was a double celebration; William F. 
Brossman, president since the com- 
pany’s organization in 1911, was 


presented with a large basket of roses 
and chrysanthemums in honor of his 
birthday. The presentation speech was 
made by J. Harry Hibshman, president 
of the Ephrata National Bank. 

C. E. Eaby, vice president and gen- 
eral manager of the Denver & Ephrata 
company, served as toastmaster. He 
called upon H. Frank Eshleman, solici- 
tor for the company since it started, 
who presented to Mr. Brossman—on 
behalf of the board of directors—a book 
containing a history of the company. 

Wayne L. Fair, in behalf of the 75 
employes who attended the banquet, 
presented a similiar gift to Mr. Eaby 
in recognition of his 30 years of service 
as vice president and general manager. 

Bertha M. Brossman, assistant secre- 
tary and treasurer of the company, in- 
troduced the employes in a unique com- 
position of her own originality. Miss 
Brossman also introduced C. E. Eaby’s 
two brothers, Mark and Paul Eaby, 
and mentioned that the three brothers 
have a combined service record of 106 
years in the telephone industry. 

Service pins and buttons were pre- 
sented to the following employes who 
have completed 15 years of service: 
Anna Bollinger, Verna Forney, Grace 
Keppel, Janet Rudy, Miriam Weidler, 
Harry Felker, Charles Gerfin, Sylvester 
Royer and G. Lester White. 

A diamond-studded service pin was 
presented to Mrs. Mary Greeninger in 


Denver & Ephrata Telephone & Telegraph Co., of 


honor of her long service record, after 
which Monroe Lausch, secretary, pre- 
sented General Manager Eaby with a 
30-year service button. Others honored 
with 30-year service buttons were Wm. 
F. Brossman, and H. Frank Eshleman. 
Mrs. Greeninger is retired as is Miss 
Grace Keller who was present at the 
banquet. 

The committee representing the 75 
employes who attended included: C. E. 
Powell, W. L. Fair, John Gochenaur, 


Fern Brossman, Mary Hornberger, 
Miriam Weidler, and Catharine Mce- 
Cloud. 

An entertaining program was pre- 


sented by Prof. Theodore H. Sprecher, 
who rendered several piano solos; by 
Miss Emily Brossman who presented 
a vocal solo and by Master Kay Shober 
who entertained the audience with his 
skill in tap dancing. 

Souvenirs were presented to every 
one present. Door prizes were won by 
John Weller, Catherine Leibensperger, 
and Harry Dickersheid. 


City Council Seeks Priorities 
Aid for Telephone Company 

The city council of Bluefield, W. Va., 
adopted a resolution recently calling 
upon OPM to grant a priority rating 
to the Bluefield Telephone Co. to en- 
able it to proceed with certain essential 
construction now under way. The reso- 
lution pointed to the importance of the 
new facilities to national defense and 
showed that during the past year tele- 
phone calls through the local exchange 
had increased 33 per cent; and this 
despite the fact that the exchange was 
already taxed to capacity when the new 
construction program was launched. 
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Copperweld to Spend Four 
Millions on New Plant 

The Copperweld Steel Co., of Glass- 
port, Pa., has executed contracts with 
the Defense Plant Corp. whereby Cop- 
perweld will construct for the Defense 
corporation extensive plant facilities 
at Warren, Ohio, involving an expendi- 
ture of approximately $4,000,000. The 
Uhl Construction Co., of Pittsburgh, 
has been awarded contracts for the 
erection of buildings and installation 
of foundations. 

Two electric melting furnaces will be 
installed with a total annual capacity 
of approximately 85,000 tons, and 
finishing facilities which will expand 
and diversify Copperweld’s products. 


vv wW 


Records Available for Entering 
Tax Transactions 

Since it is now necessary for tele- 
phone companies to collect from sub- 
scribers the new federal tax on local 
and toll service, as well as state taxes 
in some cases, it may seem advisable 
for companies to record transactions 
with subscribers in books in which tax 
items are properly reflected in case 
they are checked by tax authorities. 

Books for this purpose have been 
prepared by Telephone Print Co., Na- 
poleon, Ohio. This company has been 
in the telephone printing field for sev- 
eral years. Recently it purchased the 
telephone printing business of the Fort 
Wayne Printing Co. of Fort Wayne, 
Ind. Telephone companies interested in 
these books may secure sample pages 
by writing to the Telephone Print Co. 
or to TELEPHONY. 
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Pheasant Disturbs Serenity 
Of Telephone Office 

Two Woodstock operators of the 
Illinois Bell Telephone Co.—Louise 
Johnson White and Irene DeWolf— 
remained at their posts during an 
unusual and terrifying experience, late 
last month. A _ hen pheasant flew 
through one of the glass windows of 
the operating room. The breaking of 
the glass and the anguished cries of 
the bewildered bird presented a never- 
to-be-forgotten experience for the 
operators, although they did not leave 
their posts at the switchboard. 

Responding to a hurry call, local 
police captured the bird—slightly in- 
jured and minus several feathers. It 
was turned over to local members of 
the sportsmen’s league, who placed it 
in a brooder house to recover from an 
unpleasant experience. 

It is believed the bird made its way 
into town after having been frightened 
by hunters’ guns during the recent 
hunting season. 
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Good Insurance 


When you buy L-M Pole Steps you 
invest in safety. These dependable 
steps are made of open hearth steel, 
thoroughly galvanized, and may be 
forced to an angle of 75 degrees 
without breaking. L-M Pole Steps 


really can take it. 


A Product of 
LINE MATERIAL 
COMPANY 


DISTRIBUTED BY 


AMERICAN 


AUTOMATIC ELECTRIC 


SALES COMPANY 
1033 WEST VAN BUREN STREET CHICAGO, 


BRANCH WAREHOUSES AT DALLAS. KANSAS CITY, LOS ANGELES, RICHMOND (VA 


ILLINOIS 


AND SAM FRANCISCO 











RINGING and INTERRUPTER 
Equipment for Telephone Exchanges 





RINGING MOTOR GENERATOR SET 


It is of vital importance that a telephone exchange operate depend- 
ably without interruption, AT ALL TIMES. 


This is why Holtzer-Cabot ringing motor generators are designed 
and built to give a lifetime of continuous and dependable service. 


Holtzer-Cabot ringing motor generator equipment has the unqualified 
— of the engineering and service departments of all major tele- 
phone companies. 


Our engineers will gladly confer with you. Their 
experience can be helpful—write for Bulletin 1310-02 


HOLTZER-CABOT 
ELECTRIC COMPANY 


6161 S. State St. 125 Amory St. 
CHICAGO, Ill. BOSTON, MASS. 
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AN Ab. REVENUE PRODUCING 
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Win Subscribers — 
Increase Revenue — 
With The 


MONOCHIME 


Operates from ringing 
current—Needs no re- 
lay or separate power. 


The Monochime is a pleasing 
signal which injects a friendly 
note into telephone service. 
Operating on ringing current, 
it needs no relay—no separate 
source of power. Connect it 
across the line either in place 
of the ringer or as an extra 
signal. Simple to install—needs 
no attention. 


Why not file rates for the 
Monochime in your exchange? 
It's easy, and you will like the 
Monochime's extra earning 


power. 


Oistributors in U. $. and Possessions: 


AMERICAN AUTOMATIC ELECTRIC 
SALES COMPANY 
1033 West Ven Buren Street, Chicago, U.S.A. 


AUTOMATIC 
ITAL 


/ TELEPHONE. SIGNALING. AND 
COMMUNICATION APPARATUS 








M. R. SULLIVAN 


M. R. Sullivan Named New 
A. T. & T. Co. Vice President 


M. R. Sullivan, who since 1939 has 
been vice president of the Pacific Tele- 
phone & Telegraph Co., San Francisco, 
Calif., has been elected vice president 
of the American Telephone & Tele- 
graph Co. effective December 1. Dur- 
ing the absence of Vice President W. 
H. Harrison, who is on leave of absence 
and serving as head of the production 
division of Office Production Manage- 
ment in Washington, Mr. Sullivan will 
be in charge of the department of 
operation and engineering of the A. T. 
& T. Co. 

Mr. Sullivan was born in Oakland, 
Calif., on February 1, 1893. He began 
his telephone career on March 7, 1912, 
as a clerk in the office of the division 
traffic engineer in San Francisco. In 
1934 he was made vice president and 
general manager of the northern Cali- 
fornia and Nevada area. In 1939 he 
was elected vice president in charge of 
operations for the Pacific company and 
its subsidiaries. 

F. D. Tellwright, vice president of 
the Pacific Telephone & Telegraph Co. 
and recently promoted from his post as 
general manager of the company’s Ore- 
gon area, will succeed Mr. Sullivan. 
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Bell Construction This Year 
Placed at $400,000,000 


This year the Bell Telephone System 
is spending $400,000,000 for new con- 
struction, an expenditure which 
amounts to $110,000,000 more than that 
spent last year. Expenditures by Chesa- 
peake and Potomac Telephone Com- 
panies in various parts of Maryland, 
Virginia, West Virginia and the Dis- 
trict of Columbia alone are estimated 
at $45,000,000. 


F. D. TELLWRIGHT 


A large part of this expansion of 
facilities, according to Walter S. Gif- 
ford, president of the American Tele- 
phone & Telegraph Co., “is directly 
associated with the nation’s defense 
activity and is vital to it.” 

Major telephone construction, accord- 
ing to Mr. Gifford, is involved in a total 
of about 600 new or enlarged Army 
and Navy camps, bases, aviation fields 
and other establishments. However, the 
Bell System’s part in defense activities, 
he points out, is not confined to this 
work. With thousands of industries 
making military materials totaling 
billions of dollars, the demands gen- 
erally for telephone service and equip- 
ment have greatly increased. 

Other important points noted by Mr. 
Gifford, as expressed in a recent state- 
ment, are the cooperation between the 
6,500 Independent telephone companies 
and the Bell System in marshaling the 
resources of the entire telephone in- 
dustry for national defense. 
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Home Blown Away But 
Operator Sticks to Post 


Miss Pauline Bata, Dardanelle, Ark., 
assistant operator for the Western 
Arkansas Telephone Co., has earned 
high praise for her courage during the 
tornado which wiped out a part of 
Dardanelle several weeks ago. She 
stayed at her post and answered dis- 
tress calls even after learning her 
home had been blown away. 


The telephone office is located in the 
residential section in the home of Mr. 
and Mrs. Guy Childress. An alley 
separates it from the large frame 
building of the Ploss Hotel, which pro- 
tected it somewhat from the storm. 
Miss Bata’s home was across the block 
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COPPER. BRONZE 
saab ine Wire, requires 
[Opper Bronze drop 


copper Tes almost 100%, 
rs 
* 
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Today, when defense needs require 


COPPER and MORE COPPER, many 
telephone companies are specifying cop- 
per-saving Copperweld for line wire and 
drop wire. The steel core of Copperweld 
wire provides mechanical strength—the 
copper doing the job that copper does 


best—conducting electricity. 


COPPERWELO SI SEs 
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COMPANY, 


WE are helping to Conserve 


Copper with Copperweld Line 
= Wire and Copperweld Drop Wire’ 


quires On 


y 30¢ or 40° 
-Coppe 


weld Drop 
only 30 or 40°. 


And the strength of the tough steel core 
in Copperweld is not reduced by rusting 
because of the thick protecting layer of 
pure copper. All Copperweld wire is 
guaranteed to have the rust-resisting life 
of solid copper. Copperweld wire stays 
new — its better voice transmission and 
greater safety are permanent characteristics. 


NON- RUSTING 


y yPPERWELD 


|TELEPHON; 
ROP Wire 


GLASSPORT, PA 
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HES GOT A CRUSH 
wh pkoP mike! 












BE 
WIRE-WISE 
Buy W-B! 


Naturally, this W-B 
test engineer is proud 
of the product, be- 
cause he sees the high 
record it makes, day 
after day, in this “crush test” to de- 
termine resistance of drop wires to 
crushing and cutting from clamps. 
This test is just one of the many 
quality control steps applied to 
raw materials processing methods 
and the finished wire by Whitney- 
Blake. Taken together, they’re 
your assurance of a stronger, 
longer lasting wire on the job. 

Why not check over this entire 
test procedure—described in “pic- 
ture-story” style in the new W-B 
Bulletin T-40. Write GRAYBAR to- 
day for a copy. 


—— J IN OVER 80 
GraybaR PRINCIPAL CITIES 
Sole Selling Agents for 


WHITNEY-BLAKE COMPANY, NEW HAVEN, CONN. 





\ Drop Wire * Bridle 
Wire * Inside 
Wire * Flameproof 
Distributing Frame 
Wire. 
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GRAYBAR ELEcTRIC Co., INC. 
Graybar Building, N. Y. 


Send me the new W-B Bulletin T-40. 
Name 
Co. 
Address 


City 
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from the telephone office and was 
demolished. 

“T really didn’t realize there had been 
a bad storm at first,” said Miss Bata. 
“IT noticed leaves and trash blowing 
past the windows and then it got 
awfully dark and the lights went off. I 
called Mr. Childress to bring a light, 
as I couldn’t see to operate the board. 
He brought the lamp and told me there 
had been a terrible storm. 

“T ran to the window and saw my 
home and those of most of my neigh- 
bors had been blown away. I could hear 
women screaming and someone groan- 
ing, and I called for an ambulance.” 

After what seemed hours to Miss 
Bata, but in reality about 30 minutes, 
someone succeeded in getting through 
the mass of fallen trees and wires and 
brought help so that she was free to 
leave. 

She has been with the telephone com- 
pany the past four years. 
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New Long Distance Cable 
To Cost Nearly Two Million 

Long distance lines of the Pacific 
Telephone & Telegraph Co. between 
Los Angeles and San Francisco, Calif., 
which are carrying a _ constantly- 
increasing traffic load as a result of 
demands of national defense, will be 
augmented at a cost of $1,750,000 by a 
new cable between Newhall and Stock- 
ton, connecting on both ends with 
facilities leading to the two great 
California metropolitan centers. 

The company’s application for 
authority to undertake the project has 
been approved by the Federal Com- 
munications Commission. 

The new cable will parallel the com- 
pany’s present San _ Francisco-Los 
Angeles telephone cable. For part of 
the distance, the cable will be plowed 
into the ground a depth of 30 to 40 
inches by a tractor train. It will not 
only provide additional circuits for use 
between Los Angeles and San Fran- 
cisco, but will also provide greater 
assurance of continuity of service in 
the event of trouble on other routes. 


~~ + 


Col. J. N. Cox Elected 
Mayor of Cookeville 

Almost unanimously elected commis- 
sioner cf streets, fire and police in the 
recent municipal election in Cook- ville, 
Tenn., Col. James N. Cox, president, 
Southern Continental Telephone Co., 
will automatically become mayor of the 
city next month. Colonel Cox received 
801 ballots to 13 for his opponent. 

Colonel Cox was drafted to enter the 
race by a group of 100 representative 
citizens who drafted a petition urging 
the colonel to permit his name to be 





JAS. N. COX 


placed on the ballot. The petition had 
more than 200 signatures before the 
election took place and an editorial in 
the Putnam County Herald, urging 
citizens to go to the polls and exercise 
their franchise, resulted in the election 
of Mr. Cox to the office of commissione1 
of streets, fire and police by the largest 
margin ever recorded in a local elec- 
tion, which automatically qualifies him 
to become mayor of Cookeville next 
month. 
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Two lowa Convalescents Pursue 
Education by Telephone 

Two young Iowa school girls have 
long been confined to their homes by 
serious illnesses. Betty Haynen, 14, 
residing in the country near Rake, con- 
tracted infantile paralysis and has been 
confined to her home since September, 
1940. Dorothy Rose Cave, 17, who lives 
near Marcus, has been kept home since 
1939 by a bone condition called osteo- 
myelitis. 

Carl Haynen, father of the first girl, 
decided it was time some means were 
found for his daughter to resume her 
studies. So after securing permission 
to use the poles of the local telephone 
company Mr. Haynen purchased $165 
worth of wire and, with the assistance 
of neighbors, staged a “wire-stringing 
bee.”” With instruments loaned by the 
state for two-way telephone communi- 
cation (see TELEPHONY of April 5) be- 
tween Betty’s bedside and her school- 
room, she is receiving information and 
instruction and reciting her lessons to 
her teacher. 

Merle Cave, Dorothy’s father, had 
somewhat the same idea and it all 
worked out in virtually the same man- 
ner. He bought the wire, secured per- 
mission to use the poles of the local 
telephone company and the neighbors 
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turned out to take care of the string- 
ing. 

{ Dorothy, a high school junior, is now 
continuing her studies in much the 
same manner as Betty. 
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November Station Gain E ST W I N G 


For Bell Was 102,100 UNBREAK ABLE 


There was a gain of about 102,100 TOOLS 


telephones in service in the principal 
telephone subsidiaries of the Ameri- 
ONE-PIECE STEEL HEAD 
—HANDLE WITH NON-SLIP 


can Telephone & Telegraph Co. in- 
cluded in the Bell System during the 
GRIP OF SOLE LEATHER 
Z WASHERS 










month of November. The gain for the 
previous month was 120,900: for No- 
vember, 1940 it was 90,500. The net 
gain for eleven months this year totals 
1,230,900 as against 838,700 for the 
same period in 1940. At the end of — Yet Each Has a Sweet Temper 
November this year there were about , : : 
18,712,100 telephones in the Bell Their fine temper, achieved © by 

“ ‘ electric forging and _ hardening. 


System. contribute toward making Estwing 
-_ Tools superior instruments. 

Telephone in Empty House Ripping Claw Hammer comes in 

Reports Fire both High Polish and Velvet Black 


4 finish. 
A telephone in an empty house 


eo 
turned in a fire alarm of Athens, Ga. Order Estwing Tools from— adel Hy 
recently. Mrs. Alma Patrick, telephone 
operator, received no answer when she AMERICAN 
acknowledged a buzz with the cus- AU i 0 1) | AT | C E L E C i Ho | C 
tomary “Number please.” Listening 
closely, she heard the crackle of flames SALES COMPANY 


< i » 2 ire 2 ¢ a“ > - - 
ind notified the fire department 1033 WEST VAN BUREN STREET - CHICAGO. ILLINONS 

Firemen rush e d to the vacant BRANCH WAREHOUSES AT DALLAS KANSAS CITY, LOS ANGELE RICHMOND (WA) ANDO SAW FRANCISCO 
residence of William Miller in time to 


confine the flames to the roof. Falling 


plaster had apparently knocked the re- The S45- -Old Secret 
, ceiver off the hook. ea latins 
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Lestsiene Setagtene Qporctor | VOUNE CUTS: TELEPHONE OPERATING TAXES TODAY 


Retires After 30 Years 
The retirement of Mrs. T. L. Barnett, ir 





owner-operator of the Barnett Tele- 


phone Exchange at Zachary, La., was WELCOME indeed is any tax-relief from your operating 


featured in a recent issue of the New budget. Thrice welcome this relief when you're assured, 
York Times. After selling the exchange through Hemingrays, that the tax-saving is permanent . 
she has operated since 1910, Mrs. Bar- “has lasted 50 years’’— one prominent utility reports. 


nett—a white-haired grandmother of 


REASON lies in the 85-year-old secret Hemingray glass 
7i—ecan now sleep all night without 


“batch-mix’’— plus Owens-Illinois quality-controlled pro- 

















interruption, have her meals where duction. Result! Insulators free of voids, strains and 
she pleases and go where she pleases. stresses and so homogeneous that moisture can’t pene- 
But she misses the intimate contact trate them. Temperature changes leave them 
with the life of the community. unimpaired—they outlive poles, hardware — ia 
Her four children cut their eye-teeth | and crossarms. 7 
at the switchboard, sitting on their 
es paps a S q COST IS LOW, supply constant, but only 
mother’s lap while she put up and took h ia icine Helio 
{ down connections, says Mrs. Barnett. eS 
When a cyclone struck Zachary in The Rural “Toll” Line Favorite 
1933 Mrs. Barnett was on crutches with | . is Hemingray Number 42. Its long leak- 
a broken hip, but she stayed at the age path means trouble-free operation. Other 
switchboard hours on end, guiding rural headliners... Numbers 9 and 16. Ask 
rescue work. for samples. 
Now she has sold the exchange, serv- q 
ing approximately 80 subscribers in the o, an mee — eg 
town of Zachary and the contiguous 
rural territory, and after workmen re- OWE N S- IL L LI N ©] ! Ss 
moved the battered switchboard from 
j her home, she said, “All of us nearly | HEMINGRAY Telephone & Telegraph Insulators -LOWEX Power Insulators 
cried.” Export Agents: International Standard Electric Corp., New York 
DECEMBER 13, 1941 3! 
XUM 











Ne 


“Telegraphic Tax" Valid 
In Court Ruling 

The appellate court in New York 
City has ruled unanimously that Con- 
troller Joseph D. McGoldrick had no 
right to assess $62,419 in sales taxes 
and $86,822 in utility taxes against 
the Holmes Electric Protective Co. on 
the theory that it was engaged in the 
sale of “telegraphic services” to the 
clients it protects against burglary. 
The court, in a proceeding submitted 
to it directly without prior decision by 
a lower court, on October 30 annulled 
the action of the controller in assess- 
ing the tax. 

The tax was levied on the theory 
that the company sold telegraphic serv- 
ices by maintaining telegraphic con- 
nections with clients over which sig- 


Commissions 
and Courts 


nals could be transmitted at the open- 
ing or closing of the clients’ offices, and 
which brought in a gross operating in- 
come of $2,288,584. 

In an opinion written by Associate 
Justice Edward S. Dore, the court said 
this did not constitute telegraphic 
service within the meaning of the law, 
and cited the case of subways and rail- 
roads, which maintain telegraphic con- 
nections for their operating signals but 
which cannot be taxed on this basis. 
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Nebraska Owners Wish 
To Close Exchanges 

The Nebraska State Railway Com- 
mission is confronted by the necessity 
of deciding whether it can compel the 
continued operation of telephone ex- 





changes where the owners desire to 
cease operations. It is well settled in 
the state of Nebraska that no cessation 
of service can be had without sub- 
mitting the matter to the commission, 
and the attorney general will probably 
be asked to pass upon the question as 
to whether it can compel operations to 
continue. 

In the first case, Mrs. Ernel Carlson, 
owner of the Carlson Telephone Co. at 
Dix (population, 199) made an in- 
formal application to the commission in 
which she said that her husband, who 
operated the exchange, died last June; 
that she is 63 years old, alone in the 
world, and since she is living elsewhere 
she cannot herself operate the property. 
She says it is impossible to find a buyer 
or anyone to look after maintenance. 
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American Creosote Works 


PINE POLES 


For greater strength and 
outside plant economy, 
choose American Creosote 
Works’ southern yellow pine 
poles. Tests have proven 
that yellow pine poles are 
stronger. Pressure treated 
with creosote they are thor- 
oughly preserved to assure 
long life. They stand up in or 
storms, sleet, and high wind. 
Fast shipment and quick 
service are assured. 





Distributed by: 


Branch Offices: Chicago Kansas City 
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KESTER PLASTIC 
ROSIN-FILLED 
SOLDER 


The standard for tele- 
phone and electrical use. 


Eliminates all possibility 
of corrosion, resistance, 
leakage. 
Rosin," a Kester feature, 
prevents rosin spoilage. 


STROMBERG-CARLSON TELEPHONE MFG. CO. 
Factory and General Offices: 100 Carlson Road, Rochester, N. Y., U.S.A. 
San Francisco 


"Plastic 


Toronto 








TELERING 


ECONOMY 


Order One NOW for a 30-day Free Trial 





ONLY ONE CONTACT! 


PRICE $44.00 EACH 
F. O. B. Elyria 


Sold by Leading Telephone Distributors 


TELKOR, 


@ RELIABILITY 


Reliable ringing service is 
essential in providing sat- 
isfactory telephone service. 


Use TELERING and pro- 
vide the MOST reliable 
service at the LEAST cost. 


Current Consumption 
negligible. 


Positively No Radio 
Interference 


Directly converts Commer- 
cial Alternating Current 
to Telephone Ringing Cur- 
rent. 


You can depend 
upon our full co-operation 
and prompt service. 


always 


Inc., ELYRIA, OHIO 
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The exchange serves 10 town and 13 
switched subscribers, and annual rev- 
enues of $932 just about meet expenses. 
Rates for business service are $3.25 and 
$3.75 a month; residence rates are $2.00 
and $2.25, and the switching rate is 50 
cents. 

Another case is that in which sub- 
scribers to the Gurley (Neb.) Tele- 
phone Co., have written the commission 
that E. C. Cossart, operator and sole 
owner of the exchange at Gurley (popu- 
lation, 203) has notified them that un- 
property is purchased by 
patrons by January 1, he will cease 
operating the exchange. They say that 
he is asking a higher price than they 
think the property is worth, and that 
he has not been able to sell it to any- 
one else. 


less his 


Mr. Cossart lives on the edge of town 
and operates the exchange in connection 
with his farming activities. The annual 
report of the Gurley Telephone Co. 
shows a loss of $340 in 1940. The ex- 
change serves 57 town and 26 switched 
subscribers at rates of $2 for business, 
$1.50 for residence and farm service 
and 50 cents for switching service. 
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New Rates for Automatic 
Service at Dunkirk, Ind. 

The Indiana Public Service Commis- 
sion, on October 31, approved the peti- 
tion of the Eastern Indiana Telephone 
Co. for authority to substitute auto- 
matic for manual service at Dunkirk, 
Ind., and to revise the monthly rate 
schedule now in effect in that exchange 
area, as follows: 

Business main line, from $2.00 to 
$2.25; residence main line, $1.50 to 
$1.75; residence party line, $1.25 to 
$1.50; business rural party line, $1.50 
to $1.75; residence rural party line, 
$1.25 to $1.50; business extra listing 
or joint user, $1.00 (unchanged) ; resi- 
dence extra listing or joint user, 50 
cents (unchanged); extension dial- 
equipped, 75 cents; and extension with- 
out dial, 50 cents (unchanged). 
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Increased Rates for Tri-State 
Company at St. Charles, Minn. 
The Tri-State Telephone & Tele- 
graph Co., which has operated the St. 
Charles exchange at an average an- 
nual deficit of $5,127 for the years, 
1937-1940, is authorized to increase its 
gross monthly rates as follows in an 
order entered November 6 by the 
Minnesota Railroad & Warehouse Com- 
mission (old rates in parentheses) : 
Business, individual line, $3.50 per 
month ($2.75); two-party, $3 ($2.50). 
Semi-public guarantee, $2.75 net 
($2.25). Residence, individual, wall or 
desk, $2.25 (wall, $1.75; desk, $2); 
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two-party, $2 (none); four-party, dis- 


continued (wall, $1.50; desk, $1.75). 
Rural business, $2.50, wall or desk 
(wall, $1.75; desk, $2). Rural resi- 


desk (wall, $1.75; 
Service stations, $6 a year 


dence, $2 wall or 
desk, $2). 
net ($4.20). 

Except where otherwise quoted all 
rates are gross, subject to a discount 
of 25 cents for prompt payment. 

Since the commission is convinced 
that the proposed rates will not pro- 
duce a net income, no attempt has 
been made to determine the fair value 
of the St. Charles exchange property. 
The book cost shown in the income 
statement filed by the company was 
$109,672. Upon this cost the company 
expects to reduce its deficit for the 
ensuing year to $2,065. 
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Increase Rates Approved for 
Chisago (Minn.) Exchange 

City Telephone Co., 
serving approximately 100 local and 
267 rural stations from its exchange in 
the village of Chisago, was authorized 
November 13 by the Minnesota Rail- 
road & Warehouse Commission to in- 
crease its monthly 
follows: 


The Chisago 


gross rates as 


Old New 
Individual line business. .$2.25 $2.50 
Two-party line business... 2.00 2.25 
Four-party line business. 1.75 1.75 
Extension station— 
business 7 
Individual line residence. 1.50 1.78 
Four-party line residence 5 
Extension station— 
residence 
tural multi-party— 
company-owned ....... 1.25 1.50 


*Indicates net. 


2. 
oi 





A discount of 25 cents per month 
from the gross rates is allowed for 
prompt payment. 


The commission finds that the rates 
applied for are reasonable and will not 
result in more than a fair return upon 
the investment. It is estimated that the 
new rates will yield a return of 4.66 
per cent upon a book cost of $20,000. 
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Court Rules in Favor of 
Majority Stockholders 

Denial by the district court of an 
application of minority stockholders of 
the Curtis & Southwestern Telephone 
Co., operating in Frontier county, Ne- 
braska, was affirmed by the Nebraska 
Supreme Court. The company’s char- 
ter expired in 1933 and was overlooked 
by the directors. Four years later, 
when they discovered this fact, they 
took the necessary steps to reincorpo- 
rate. 


The stockholders alleged that with 











TYPE GOAUNPROTECTED 
CABLE TERMINAL 


For a permanent, workmanlike 
job on your next cable instal- 
lation, try SANDS Type 60A ter- 
minals. Bring the cable in from 
top or bottom—and see how 


snug, how smooth, all those con- 


nections are. You'll know you've 
done a craftsmanlike job. 


It takes good products to do 
a good job—and SANDS cable 
terminals are really good. 


TYPE 60A SPECIFICATIONS 
With 6 ft. 22 gauge cable stub. All 
Reversible. 


metal cover. Capacities: 


11, 16, or 26 pair. 


Distributors in U. S. and Possessions 


AMERICAN AUTOMATIC ELECTRIC 
SALES COMPANY 
1033 West Van Buren Street, Chicago, U.S.A. 
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CUT SERVICE COSTS WITH 





Get double savings 
with Raoy-O-Vac 


Telephone Batteries 






1. Fewer Service 
Calls. 2. Less fre- 
quent Battery Re- 
placements. Start Dry BATTER’ 
now to standardize } 
on Ray-O-Vac Bat- | for 


teres 


RAY-0-VAC COMPANY 


MADISON, WISCONSIN 





the expiration of the original charter 
the corporation had no existence there- 
after for commercial purposes and, as 
reincorporation was not legally secured, 
they asked for a receiver as well as 
an injunction to prevent the directors 
from continuing to operate. 

The supreme court finds that the ef- 
forts of the directors to reincorporate 
were made in good faith and that no 
fraud was committed in accomplishing 
that end. Without protest from stock- 
holders the company has for more than 
three years held annual meetings at 
which corporate business was trans- 
acted, that the directors have been 
functioning according to the constitu- 
tion, and that with one exception divi- 
dends were annually paid. There was 
no evidence of insolvency to justify 
the naming of a receiver to wind up 
the business. 

The district court, in dismissing the 
suit, provided for protection of the 
rights and interest of original share- 
holders, who may exchange their stock 
for stock in the new company or turn 
it in for cashing. 

The court held the new corporation 
to be a defacto body, and that the fact 
that it had continued to transact busi- 
ness after the expiration of its charter 
did not call for a contrary conclusion. 

vv 
Oklahoma Boundary Case 
Under Advisement 

Demands of 31 residents of a sub- 
urban area lying about six miles east 
of Oklahoma City, Okla., for direct 
telephone service through the Okla- 
homa City exchange of the Southwest- 
ern Bell Telephone Co., raised compli- 
cated issues of exchange area boundary 
lines and invasion of territory dur- 
ing a two-day hearing before the 
Oklahoma Corporation Commission, De- 
cember 4 and 5. 

The Southwestern Bell 
Co. refused the direct connections on 
the ground that most of the petitioners 
for the service reside within the terri- 
tory served by the Nicoma Park Tele- 
phone Co., J. B. Bohlen, owner. Joe 
McCloud, attorney for the Southwest- 
ern Bell, stated his company will not 
invade the territory unless forced to do 
so by legal procedure. 

Mr. Bohlen also contended that the 
application of the citizens of the area, 
who wanted the service, was not prop- 
erly brought before the commission and 
asked for dismissal. 

The commission, however, withheld a 
ruling on the motion for dismissal of 
the application and proceeded to hear 
testimony of a number of the residents 
of the area who had signed the peti- 
tion. They claimed, in substance, that 
practically all their business and social 
interests lie in Oklahoma City and that 
the only way they can now place calls 
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Easy to Put On or 
Off Trucks 


One handy feature of the 4AT 
Ready wire reel for truck mounting 
is the ease of removing the reel if 
not needed. The base has four holes 
for permanent mounting on the 
truck. The spindle is about 12 
ine hes high. 

If reel is not needed, you simply 
screw off the wing lock nut and lift 
the reel off the spindle. Then slip 
a wood cover over the spindle bolt 
to keep it away from damage and 
the truck is practically clear. 

[his reel is adjustable for coils 
from 14 to 27 inches inside dimen 
sion. Adjustable payout tension. All 
metal. The 4AT model costs only 
$12.60. 


See catalog for other models. 


SUTTLE EQUIPMENT COMPANY 


Lawrenceville, Illinois 








Try this on your 
trimmer : ; 


TIPS TREE 
TRIMMERS 


. 
can take it - - - 
It takes a good hefty tree trimmer 
to cut a 1'/'' seasoned insulator pin 
in two. You get that extra “heft in 
a Tips rope operated tree trimmer— 
you also get a means for attaching a 
Tips pruning saw for the big limbs, 
and a means for splicing on addi- 
tional pole lengths. 
Poles are solid spruce, treated 
with three coats of preservative 
and voltage tested. 
Rope or lever operated types 
available. 


A-B-CHANCE CO: 


CENTRALIA MISSOURI 
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to Oklahoma City is by going through 
the Nicoma Park company exchange 
and paying a toll charge of 10 cents 
for each call. 


Mr. Bohlen, represented at the hear- 
ing by S. J. Gordon, attorney, and H. 
W. Hubenthal, secretary, Oklahoma 
Telephone Association, introduced testi- 
mony to show that the Nicoma Park 
exchange telephone service is efficient 
and that the company maintains 24- 
hour service. Mr. Bohlen testified that 
he would immediately lose several sub- 
scribers if the application were granted. 


Mr. Hubenthal, testifying for Mr. 
Bohlen, referred to the division line 
lying about 5% miles east of Okla- 
homa City, agreed upon by the two 
companies in 1938, which clearly de- 
fines the territory of the Nicoma Park 
exchange lying east of the line and 
the territory to the west defining the 
Oklahoma City exchange area. 

Southwestern Bell witnesses testified 
that if the Oklahoma City exchange 
were required to extend its service into 
Nicoma Park area the whole plant 
engineering plan would have to be re- 
vised and additional investments made 
which ultimately would increase the 
cost of telephone service to Oklahoma 
City exchange subscribers. 


A map defining exchange territory of 
the Oklahoma City exchange of the 
Southwestern Bell and Nicoma Park 
companies was introduced. B. Richard- 
son, telephone engineer of the commis- 
sion, testified the map was received in 
1938 but that the commission did not 
put its approval stamp on it. 

The commission took the case under 
advisement. 
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New Rates Approved for 
Carver County, Minn. 

The Carver County Telephone Co., 
serving approximately 916 local and 
659 rural stations from its Chaska, 
Norwood and Waconia exchanges, was 
authorized by the Minnesota Railroad 
& Warehouse Commission, (November 
21) to increase its gross monthly rates 
as follows: 


Business— Old New 
Individual line .........$3.00 $3.50 
Two-party line ........ ; 3.00 


Four-party line—Cologne 2.50 2.50 
Residence— 


Individual line ......... 1.75 2.00 

Four-party line ........ aia 1.75 

Four-party line—Cologne 1.50 1.50 

Rural multi-party ..... 2.00 2.00 
Extension stations 

Business ..............*0.50 *0.75 

Residence ......... .*0.50 *0.50 

gto ere. ata cncaaite *0.25 *0.25 
Handsets— 

Town—additional ...... ... 0.25 

tural—additional .. coo “ae 
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Desksets— 
Rural—additional .... : 0.25 


* Indicates net. 

Temporary disconnections—one-half 
regular rate for any class of service. 
A discount of 25 cents per month to be 
allowed on all gross rates if paid on or 
before the 21st day of the month in 
which the service is rendered. 

The commission found the fair value 
of the petitioner’s property to be ap- 
proximately $198,000 and that the pro- 
posed rates will yield a return of about 
5.1 per cent, as compared with a return 
of 4.4 under the existing rates. As a 
result it finds that the rates applied 
for are reasonable and will not yield 
more than a fair return upon the 
investment. 
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New Rates for Dial Service 
In Minnesota Exchange 

The McLeod County Telephone Co., 
serving 80 local and 129 rural stations 
from its exchange at Lester Prairie, 
Minn., was authorized November 21 by 
the Minnesota Railroad & Warehouse 
Commission, to increase its rates upon 
the installation of dial service. The 
new monthly schedule, which follows, 
is to become effective upon the first 
billing date following certification that 
the reconstruction proposed has been 
completed and the resulting improve- 
ment in service is effective: 


Business- Old New 

Individual line ..... $2.75 $73.25 
Residence— 

Individual line ..... . 1.75 72.00 

Four-party line ........ ... 41.75 

tural multi-party .. . 2.00 2.00 
Extension stations— 

Business or residence. . .*0.50 0.50 
Extension bells .......... 0.15 0.15 
Extension gongs ...... ais 0.25 
Desksets- 

Rural—additional .. ; 0.25 
Handsets— 

Rural—additional : ; 0.50 





+ Choice of instrument. 

* Net. 

Temporary disconnections at one-half 
regular rate for any class of service. 

A discount of 25 cents per month is 
to be allowed on all gross rates for 
town subscribers if paid on or before 
the 10th day of the month in which 
service is rendered. Rural rates are 
payable quarterly in advance with a 
discount of 75, 50 or 25 cents if paid 
respectively, on or before the 10th day 
of the first, second or third month in 
which service is rendered. 

The commission found the fair and 
useful value of the petitioner’s property 
to be $28,000 and that the rates pro- 
posed will not produce an unreasonable 
return (estimated at 5.2 per cent) upon 
the value of the property after the 
conversion to dial automatic service. 


The MARK 
of QUALITY 


IN REBUILDING 


SERVICE 


This Magneto 
Wall Telephone 


tr $6.50 


plus your 
old telephone 


Send us your old magneto wall tele- 
phones. We'll send you in return 
beautifully finished and carefully 
reconstructed instruments like that 
shown above. The cost to you is 


only $6.50 per telephone. 


If you have no old telephones to send 


in, let us send you prices on Autelco 


Rebuilt telephones from our own 
stock. Every telephone bearing the 
AR tag has been factory recon- 
structed inside and out. 


Autelco rebuilding is one of many 
services which Automatic Electric of- 
fers to Independent companies. For 
complete details and prices, write 
today. 
Distributors in U. S. and Possessions: 
AMERICAN AUTOMATIC ELECTRIC 


SALES COMPANY 
1033 West Van Buren Street, Chicago, U.S.A. 
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Vergas (Minn.) Telephone Co. 
Gets Rate Increase 

The Vergas Telephone Co., serving 
42 local, 89 rural and 30 switched 
stations from its exchange at Vergas, 
Minn., was authorized November 21 by 
the Minnesota Railroad & Warehouse 
Commission to increase its gross 
monthly rates as follows: 


Business— Old New 
Individual line .........$2.50 $2.50 
Common battery ....... oon 3.00 


Residence 





Individual line ......... 1.50 1.60 
Common battery....... ae 2.10 
Four-party line ........ eel 1.40 


Rural multi-party— 
Company owned— 


eee 1.25 1.50 
I suds See ava ie avi 1.75 
Switching charge ...... 4.00 5.60 
Extensions— 
OO eee ihe 1.00 
Se ae eae en 0.50 


* Indicates net. 

Old discount regulation: A discount 
of 10 per cent applies if bill is paid on 
or before the 15th of the month. 

New discount regulation: A discount 
of 25 cents per month applies to all 
rates except those designated as net if 
paid on or before the 15th of each 
month served. 


The commission found that the rates 
applied for will not yield more than a 
reasonable return upon the company’s 
investment. 
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Summary of Commission 
Hearings and Rulings 


Illinois Commerce Commission 
December 10: Hearing at Chicago 
on application of the Illinois Bell Tele- 
phone Co. for proposed rate increases 
as specified in telephone exchange 
tariffs for Chicago, Forest Park and 
River Forest. 











every way— 





Indiana Public Service Commission 


October 29: Petition filed by several 
subscribers of the Darmstadt Telephone 
System and the Inglefield Telephone 
Co. asking that the Indiana Bell Tele- 
phone Co. be permitted to serve them 
because of alleged unsatisfactory serv- 
ice rendered them by the Darmstadt 
and Inglefield companies. 

November 3: Petition filed by the 
Northern Indiana Telephone Co. for 
authority to purchase the property of 
the Tippecanoe Telephone Co. Sarah 
E. Gaskill joined in the petition asking 
the right to sell all of the physical 
assets and other property of the Tippe- 
canoe company. 

November 10: Rate increases granted 
the Union Telephone Co. at its Burling- 
ton and Buck Creek exchanges and the 
Eastern Indiana Telephone Co. at Dun- 
kirk. In the two exchanges of the 
Union company several new services 
and tariffs therefor were approved and 
the average increase amounted to 
about 60 cents a month on the grades 
of service formerly supplied. The plea 
of the petitioner to collect a 10-cent 
charge for tolls through the exchange 
was denied. 

November 15: Eastern Indiana Tele- 
phone Co. authorized to substitute 
automatic for manual service with an 
average rate increase of 25 cents per 
month for each grade of service. 


Kansas Corporation Commission 


November 28: Order issued in re- 
gard to the filing by the Southwestern 
Bell Telephone Co. of revised tariffs 
applicable to 16 exchanges. 

December 15: Hearing on complaint 
against Rock Island Telephone Line 
by Riley Rural Telephone Co., as to 
denial of service. 

December 16: Hearing on applica- 
tion of Southwest Telephone Co. for 
permission to file and put into effect 
a new schedule of rates at Pratt. 


Minnesota Railroad & Warehouse 
Commission 
December 4: Starbuck Telephone Co. 
granted authority to revise schedule of 
rates at its Starbuck exchange. 


TEN TIMES BETTER 


Than Standard Specifications Require 


Did you ever test the dielectric qualities of the insulation on any ordinary drop wire? Specification 
requirements call for 1750 megohms as satisfactory. Compare this with the insulation on Genuine 
IRONITE drop wire—it tests to over 17,000 megohms—J0 times the standard requirement. So it is in 


Genuine Pronite 


is far better than most engineer's specifications. Strength—long life—workability—and an unusual 
weather resistance, whether the hot sands of Texas, the foggy salt sea winds of Florida or the sleet of 
northern Minnesota—it is made for them all, 


There really are many sound reasons, besides low 
price, why Genuine IRONITE drop wire leads in 
sales, year after year. If you order a coil from your 
jobber, you, too, will learn the superiority of 


GENUINE IRONITE 


Paragom Electric Company 





December 4: Annandale Telephone 
Co. granted authority to revise sched- 
ule of rates at its Annandale and South 
Haven exchanges. 

December 4: Northwestern Bell 
Telephone Co. granted authority to re- 
vise rates at its Mahnomen and Hen- 
ning exchanges. 


Nebraska State Railway Commission 

December 5: Approval given appli- 
cation of the Northwestern Bell Tele- 
phone Co. for authority to change local 
exchange tariff for service furnished 
subscribers located in Nebraska served 
from Yankton, S. D., and revision of 
local exchange tariffs for the Bristow, 
Chadron, Cody, Crookston, Gordon, 
Harrison, Omaha, South Sioux City, 
Spencer, Stratton, Trenton and Valen- 
tine exchanges, located in border coun- 
ties on the north, east and south state 
lines, for the purpose of including 
therein a new clause to show that the 
territory served by these exchanges in- 
cludes certain rural or suburban terri- 
tory which is located in an adjacent 
state. An emergency having been found 
to exist, the order was made effective 
at once. 

December 15: Hearing date set for 
consideration of application of the Lin- 
coln Telephone & Telegraph Co. for 
readjustment of rates at 84 of its 117 
exchanges, involving a request for 
$212,000 additional yearly revenues 
and an increase in depreciation rate 
from 3.50 per cent to 4.25 per cent. 


New York Public Service Commission 

December 9: Hearing at New York 
in proceeding on motion of the com- 
mission as to certain rules and regula- 
tions of New York Telephone Co. in 
respect to service through private 
branch exchanges in hotels, apartment 
houses and clubs. 

December 9: Hearing at New York 
on proceeding on motion of the com- 
mission as to rates, charges, rules, 
regulations and practices of New York 
Telephone Co. in respect to cable carry- 
ing charges. 

December 9: Hearing at New York 
on proceeding on motion of the com- 
mission as to certain changes in the 
tariff of New York Telephone Co. 


35 W. Van Buren Street 
Chicago 
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Ohio Public Utilities Commission 

December 2: Authority granted the 
Ohio Bell Telephone Co. to make cer- 
tain boundary revisions at its Canton 
exchange. 

December 4: The Warren Telephone 
Co. was granted authority to partially 
capitalize uncapitalized capital expen- 
ditures of $90,962 between January 1 
and September 30, 1941, by transfer- 
ring from earned surplus of $8,000 to 
stated value of outstanding $5 no par 
preferred stock and $25,000 to stated 
value of no-par common stock, and to 
issue and distribute thereupon to 
holders of present outstanding common 
shares, 1,250 additional shares of com- 
mon at a stated value of $20 per 
share. 

December 4: Authority granted the 
Elyria Telephone Co. to issue and sell 
not less than par of $400,000 deben- 
tures bearing interest at not to exceed 
344 per cent to mature in not less than 
20 or more than 25 years and to be 
subject to a requirement of the retire- 
ment through sinking of 2% per cent 
of outstanding issue annually if issued 
with a retirement date of 20 years and 





dependable 


Cedar Poles 
MICHIGAN POLE & TIE CO. 








NEWBERRY—GRAND RAPIDS 
MICHIGAN 





CABLE LUBRICANTS 





ANTI-FRICTION LUBRICANT. Albany Anti- 
friction Pressuregrease is the trade-tested and 
approved general purpose lubricant of the 


leading telephone companies. 


Adam Cook's Sons, Inc., Linden, New Jersey 











POLES 





B. J. Carney & Co., 100 N. 7th St., 
Minneapolis, Minn.—Western red cedar 
poles. Pentrex Butt Treated or Plain. 








Cc. M. Christiansen Co., Pheips, Wis.— 
Northern White Cedar Poles, plain or 
butt treated. Quotations on request. 








_International Creosoting and Construc- 

tion Co., Galveston, Texas.—Creosoted 
Southern Yellow Pine Poles. Plants: 
3eaumont and Texarkana, Texas. 








MacGillis & Gibbs Company, Milwau- 
kee, Wis.—Northern White and Western 
Red Cedar Poles. Plain or butt-treated. 
Immediate quotations on request. 








T. M. Partridge Lumber Co., Minne- 
apolis, Minn.—Northern White—Western 
Red Cedar Poles. Plain or butt-treated. 








Valentine Clark _Goepeeaien, 2516 Dos- 
well Ave., * Paul, Minn.—Finished 
Cedar Poles. Plain or butt-treated. 











DECEMBER 13, 1941 


2 per cent if 25. Any debentures not 
issued by December 31, 1942, may 
thereafter be disposed of only after 60 
days’ notice to the commission. 

December 5: The Northwestern Tele- 
phone Co. was given authority to issue 
$340,000 first mortgage 3 per cent 30- 
year bonds to be exchanged for a like 
amount of notes, and the Eastern 
Telephone Service Co., $290,000 similar 
bonds for a like exchange. 

December 5: Application filed by Roy 
L. Struble for a rehearing on the order 
of the commission of November 26 
authorizing the Cincinnati & Suburban 
Bell Telephone Co. to issue shares of 
common stock to reimburse its treasury 
for uncapitalized capital expenditures 
of $4,900,000. He pleads that the com- 
pany has been authorized to capitalize 
property provided through deprecia- 
tion charges; failure by the company 
to prove need for the additional money; 
vagueness as to the pre-emptive rights 
and specification of the terms and con- 
ditions governing the issue. 


Wisconsin Public Service Commission 

December 9: Hearing at Reedsville 
on application of New Rockland Tele- 
phone Co. for authority to extend its 
lines in the town of Maple Grove. 

December 10: Applications filed by 
Midwest States Telephone Co. of Wis- 
consin, Inc. to install dial equipment 
at its Clyman, Lebanon and Neosho 
exchanges and to increase rates at 
these exchanges. 

December 19: Hearing in investiga- 
tion of complaint filed by Herbert 
Jacobs and 40 other residents of West- 
morland and Sunset village against the 
Wisconsin Telephone Co. The com- 
plainants ask that the Madison base 
rate area be extended to include the 
two suburbs, both of which lie in the 
town of Madison. 


LOOMIS 


ADVERTISING co. 


da Put. 
AAS BL 


A SALES/ORGANIZATION 


That Has Never Failed to 

Produce More Net Revenue 

(All Costs Considered) for 

Telephone Companies Served. 
If INTERESTED in more net 


telephone directory revenue 
write or call at our expense. 


LOOMIS ADVERTISING CO. 


Telephone Bidg., 

Kansas City, Mo. 
Citizens Trust Bidg., 135 So. Second St., 
Fort Wayne, Ind. Philadelphia, Pa. 








ATLANTIC 
Creosoting Co., Inc., 17 Battery Pi., N. Y. C. 
Creosoted Pine Poles 
Crossarms . . Conduit 


PLANTS AND OFFICES: 
New Orleans, La. Jackson, Tenn. Boston, Mass. 
Winnfield, La. Louisville, Miss. New York, N. Y. 
Norfolk, Va. Savannah, Ga. Puiladelphia, Pa. 
Annapolis, Md. Chicago, 111. 








Consulting Telephone Engineer 
“Modernization of 
Equipment and Methods 
for Improved Service" 


GARRISON BABCOCK 
1104 Third Avenue, Seattle, Washington 








Frank F. Fowle & Co. 


Electrical and Mechanical 
ENGINEERS 


35 East Wacker Drive CHICAGO 








ACCOUNTING 


HERDRICH and BOGGS 
Certified Public Accountants 
803 Electric Building 
INDIANAPOLIS, IND. 











SLOAN & COOK 


CONSULTING ENGINEERS 
120 SOUTH LA SALLE STREET 
CHICAGO 


Appraisals — Original Cost Studies 
Depreciation, Financial, and Other 
Investigations 











EMMETT D. TALBOT 
CONSULTING ENGINEER 
ENGINEERING AND OPERATION 
MANUAL AND DIAL SYSTEMS 


PROPERTY SURVEYS 
APPRAISALS AND RATE STUDIES 


4560 CuLvEeR ROAD, ROCHESTER, NY. 

















J. W. WOPAT 


Consulting Engineer 

Telephone Engineering 

Construction Supervision 
Appraisals—Financial 
Rate Investigations 


1510 Lincoln Bank Tower Fort Wayne, Ind. 








J. G. WRAY & CO. 
TELEPHONE ENGINEERS 


Specialists in Appraisals, Rate Surveys, 
Financial Investigations, Organization, 
and Operation of Teleph Compani 


3324 Bankers Bidg., Chicago 
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Rates 10 cents per word payable in advance. 


Minimum charge $2.00 for 20 words or less. 








New Style Pocket Detecto-Meters 


Voltage .0 to 1.5. 
Resistance .0 to 10,000 ohms. 
With zero adjust. 


$1] 15 STEWART 


BROS. 
Ottawa, Ill. 
110-VOLTS A.C. WITH KATOLIGHT generators 
and lighting plants. For emergency service 
or continuous use. Sizes 350 to 15,000 watts, 
2 or 3 wire single phase, 3 phase, or 3 phase- 
4 wire. 25, 50 or 60 cycles. Also rotary con- 
verters and frequency changers. 


KATOLIGHT 


5 ELM STREET MANKATO, MINN., U.S.A. 























POSITIONS WANTED 


POSITION WANTED: 
of telephone exchange. 


As manager 
Several years 
experience as manager doing all lines 
of work—switchboard and office work. 
Age 36. Best of references. Write No. 
9057, care of TELEPHONY. 

WORK WANTED with telephone 
company. Sixteen years experience in 
all kinds of telephone work. West Vir- 
ginia, Ohio or Pennsylvania preferred. 
Write P. O. Box 647, Fairmont, W. Va. 


journal helped us to sell it. 


GOOD RESULTS 


TELEPHONY'S Cla 


"te 


nN 


sitied Advertising 

The following letter, received from 
Mr. J. W. Flick, shows that it pays to 
advertise in the Classified Section of 
TELEPHONY: 


Telephony Publishing Corp., 
Chicago, III. 
Dear Sirs: 


The advertisement in the TELEPHONY 


journal of May 24, 1941 brought good 


results. We sold the switchboard and 
we think that putting the ad in your 
We thank 


you. Advertising pays. 


Yours truly, 
United Farmers Co-op. Telephone Co., 
Everly, Iowa. 
J. W. Flick, Secy. 





HELP WANTED 


TRAFFIC 
age and experience. 
care of TELEPHONY. 


MAN WANTED: 
Write No. 


State 
9058, 





KELLOGG 
No. 100—1!1 
No. 102—23 
No. 104—11 
No. 106—23 


station wall 


wall 
desk 
desk 


station 
station 


station 


No. 903-A— 6 station wall 
No. 903-B —12 station wall 
No. 903-C—22 station wall 





RECONDITIONED INTERPHONES 


STROMBERG 


Write for 


BUCKEYE TELEPHONE and SUPPLY COMPANY 


COLUMBUS, OHIO 


W. E. CO. 


No. 1324-F— 6 button wall 
No. 1324-A—1I2 button wall 
No. 6016 6—24 button desk 


CARLSON 


No. 905-A— 6 station desk 
No. 905-B —12 station desk 
No. 905-C—22 station desk 


prices. 
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Telephone 
Traffic Jumps 


(Concluded from page 9) 





Mr. Weaver was formerly adver- 


tising manager of the American 
Tobacco Co. On September 1, he 
obtained leave of absence to serve 


as associate director of the com- 
munications division in Washington. 
He was formerly manager of the 
radio department of Young and 
Rubicam. 

Mr. Ogilvie assumes the position 
formerly held by Mr. Weaver but 
will be located in New York. He 
has had long experience in the other 
American Republics, traveling ex- 
tensively on business in Argentina, 
Chile, Cuba, and Puerto Rico. He 
was recently director of radio for 
the International Telephone and 
Telegraph Co. From 1935 to 1938, 
Mr. Ogilvie was president of Radio 
Corp., Puerto Rico. 


Chicago Newspaper Handles 
Record Telephone Calls 

An all-time record of handling 
telephone requests for information 
was created by The Chicago Tribune 
public and bulletin services following 
outbreak of the United States- 
Japanese war. Since the first attack 
on Hawaii by Japan last Sunday 
more than 50,000 anxious calls for 
news concerning the war were re- 
ceived by the two departments up to 
Tuesday night, December 9. 

“The only comparable three days 
in the history of The Tribune public 
telephone service were those when 
Lindbergh fiew the ocean,” Miss 
Anne Garrow, director, said. “We 
received approximately 50,000 calls 
at that time, but now we are already 
over that figure. The questions range 
from constant requests for the latest 
war news to directions for blackouts. 
One man wanted to know where he 
could purchase a gas mask.” 

Approximately 2,000 calls for de- 
tailed information on the size of the 
opposing navies, armies, and air 
forces alone were handled by the pub- 
lic service department last Tuesday, 
Director John F. Gillespie said. 
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Vocal Speed Rate 

Your voice travels 600 million miles 
an hour on a high-speed long distance 
telephone circuit, which means that it 
could cross the continent 70 times in a 
second. 


TELEPHONY 
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AN general ring to all those who 
help to make telephonic commu- 
nication possible! May you enjoy 
the merriest of Merry Christmases, 


and the happiest of New Years! 


NATIONAL CARBON COMPANY, INC. 
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